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OBTAIN CONTROL OF 
THE FRANKLIN FIRE 


“Interests identified With Home Make 
Important Announcement—To 
Operate Independently 


“LONG CAREER OF FRANKLIN 


"Founded in 1829 and Has a Splendid 
Reputation—Has $500,000 Capital 
Stock 


Interests identified with the Home 
Insurance Company of ‘New York have 
“gecured control of the Franklin Fire 
“of Philadelphia, one of the oldest com- 

nies in America, having been estab- 
Bshed eighty-six years ago. . 

' The Franklin will continue to oper- 
mte as an independent company, but 
mnder the guidance and control of the 
Home’s management along lines which 
have made the latter Company such 
‘RB remarkable success in the fire insur- 
‘ance world. 

To Enlarge Agency Scope 

| The scope of the agency plant will 

s enlarged and the Franklin will be- 
ome a more active factor throughout 
he country. All Home stockholders 

1 be given the opportunity to sub- 

tribe to Franklin stock if they care to. 

Edgar P. Luce, secretary of the 

anklin, said to The Eastern Under- 

iter on Wednesday: “The Franklin 

e will be continued without inter- 
ruption, it being the intention to main- 

mn and develop the Company with 

e greatly enlarged facilities and ad- 

ntages which will be available from 

working alliance with the Home.” 

The gross premium income of the 
franklin Fire during 1914 was $2,097,- 
M4. During the year its net losses 
mounted to $885,797. Its total ledger 
Issets on December 31, 1914, were $3,- 
5,486; its admitted assets being $3,- 

9,048. Its surplus as regards policy- 

biders was $988,237. Its largest gross 

pount insured in any one hazard 
thout any deduction from re-insur- 
ce last year was $50,000. The total 
mount of the Company’s $500,000 
ock owned by the directors at par 
$95,500. 

' Incorporated in 1829 

The Franklin was incorporated in 

pril, 1829, does business in a large 

mber of States and has the reputa- 
bn of being a conservative Company 

fine reputation. F. E. Parkhurst, 
iho was a well-known agent and un- 
rwriter in the Pennsylvania field, 

s elected president of the Company 

Ss than two years ago. When the 

Dmpany was originally incorporated 

had $400,000 authorized capital, hav- 

B a par value of $25 per share. In 


(Continued on Page 13) 
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THE HOME 


INSURANCE *COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


THE HOME’S steady and surpassing growth has 
resulted from the deliberate preference of careful 
insurers and of those who select indemnity for 
them; agents and brokers 

















North British 
and Mercantile 


Entered a States | nsurance Co. 


Established 1809 





Policyholders protected by nearly $9,000,000 United 
States assets, with further guarantee in every policy, 
of protection by entire fire assets of the com- 
pany which are many times larger. 











Burglary Disability 


Surety Bonds Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company of Mmerica 


Home Office: 68 WILLIAM STREET, NEW YORK 








AGENTS. LICENSING 
DECISIONS CONFLICT 


Justice Guy Rules That Section 91 Is 
Unconstitutional—Justice Green- 
baum Rules Contrary 


FULL TEXT OF GUY DECISION 


Companies Say If License Law Is Killea 
They Will Be Prey For 
Tipsters 


About a year and a half ago a tailor 
named Simon Stern walked into the of- 
fices of the Metropolitan Life Insur- 
ance Company and asked if the Com- 
pany ever re-insured fraternal orders 
under the group plan. He was told that 
it did. He then asked what were the 
rates and plan of re-insurance. He was 
told that this could not be told unless 
there were more facts on which to 
hinge the information. Sometime later 
the Metropolitan re-insured under the 
group plan the members of the Inde- 
pendent Order of the Sons of Benja- 
min. There were 2,100 members who 
were re-insured, the amount of the in- 
surance was $500 on each member. 

Stern Re-appears 

After the re-insurance Stern appear- 
ed on the scene and demanded a com- 
mission of 45 per cent. and nine re- 
newals of 5 per cent. 

The Metropolitan had no relations 
with Stern of any kind in the re-insur- 
ance, except the initial call, when he 
asked a few general questions. Fur- 
thermore, he is not a licensed agent of 
the Company. The Company refused 
to pay his claim. As he is not an agent 
of the Company the payment would 
have been illegal. 

Stern then brought a suit for $80,000. 
This was later discontinued, because 
the plaintiff could not furnish a bill of 
particulars as required. Eventually, he 
brought action for more than $180,000. 


Calls Law Unconstitutional 

Justice Guy in the New York Su- 
preme Court has rendered a decision 
which provides that Section 91 of the 
Insurance Law authorizing the Super- 
intendent of Insurance in his discretion 
to refuse or renew a certificate of au- 
thority to act as agent of a life insur- 
ance corporation is an attempted dele- 
gation of arbitrary power to an admin- 
istrative officer, and is invalid because 
it is an interference with the liberty of 
the citizen, without due process of law, 
in contravention of both the Federal 
and State constitution. 

In other words, the New York 
Agents’ License law is unconstitutional. 

Naturally this decision has created 
quite a furore not only among agents, 
but among the companies. 

The Metropolitan, represented by 
Counselor M. Angelo Elias, has appeal- 
ed, and a temporary stay has been is- 
sued in the Appellate Court, which 
makes the present law effective until 
the Guy decision is finally upheld, if it 
is upheld. 

At the Insurance Department it was 
said that the Department is continuing 
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to enforce the licensing law as hereto- 
fore. 
Contrary Decision 


A decision by Justice Greenbaum in 
the Supreme Court of New York re- 
cently delivered, makes the situation 
more complicated. In March an action 
was brought by a man named Wilcox 
against the Home Life Insurance Com- 
pany. The Company set up Section 91 
as defense. Judge Greenbaum held 
that the statute was constitutional. 


The decision of Justice Guy follows: 

“Plaintiff demurs to defendant’s an- 
swer as insufficient in law. The action 
is brought by an insurance solicitor 
for services rendered in inducing the 
members of a benevolent order to in- 
sure their lives with the defendant life 
insurance company to the extent of $3,- 
500,000 under a written contract of em- 
ployment between plaintiff and defend- 
ant, by the terms of which plaintiff be- 
came entitled to commissions aggregat- 
ing $180,000. 

“The defense demurred to is that the 
defendant is a domestic life insurance 
company; that any services alleged to 
have been rendered by plaintiff to de- 


fendant were rendered within this 
State, and that plaintiff had not pro- 
cured prior thereto from the superin- 


tendent of insurance, a certificate au- 
thorizing him to act as a life insurance 
agent as required by section 91 of the 
Insurance Law as a condition prece- 
dent to his earning any compensation 
as insurance agent, sub-agent or bro- 
ker.” 
Section 91 

The Justice then quotes Section 91 
of the New York Insurance Law, as 
follows: 

No life insuraice corporation doing business 
within this State, or agent thereof, shall pay 
any commission or other compensation to any 
person for services in obtaining new insur- 
ance unless such person shall have first pro 
cured from the superintendent of insurance a 
cetificate of authority to act as an agent of 
such company as hereinafter provided. No 
person shall act as agent, sub-agent or broker, 
in the solicitation or procurement of applica- 


tions for insurance, or receive for services in 
obtaining new insurance any commission or 
other compensation fom any life insurance cor- 
poration yr business in this State, or agent 


thereof, without first procuring a certificate of 
authority so to act from the superintendent of 








insurance * Su certificate shall be 
issued by the superintendent of insurance only 
upon the written applicatio of persons de 
siring such authority, sucl pplication being 
approved and countersigned by the company 
such person desires to represent, and shall be 
pon a form approved by the superintendent of 
insurance, giving such information as he may 
require. The superintendent of insurance shall 


have the right to refuse to issue or renew any 


such certificate in his discretion. * *. Any 
per or corporati violating the provisions 
of this section shall forfeit to the State the 
sum of five hundred doll i 
tior I t t 

agent tl 

whicl 1 





pers 

: r ito late ot Ss v 
Legislative Power Defined 

“If the statute is valid it prevents 

jaintiff from enforcing a recovery 

the defendant of the commissions 


the 


from 


he has earned, inasmuch as the procur- 
ing of a certificate was made a con- 
dition precedent to his right to receive 
any commissions or compensation for 
his services (Hauser v. North British 
& Merc. Ins. Co., 206 N. Y., 455-465). 
If the statute is unconstitutional, then, 
under his contract with defendant the 


plaintiff is en-.itled to recover the 
amount claimed. 
“The legislative power to prohibit 


persons from acting as agents in a 
business of such public interest as life 
insurance without their principal’s writ- 
ten consent, is not here disputed; but 
it is contended by the plaintiff that the 
statute giving the superintendent of in- 
surance absolute discretion or arbitrary 
power to exclude at his will and pleas- 
ure fit and qualified persons, approved 
by their principal from acting as life 
insurance brokers or solicitors, is un- 
constitutional in that it interferes arbi- 
trarily with the right of citizens to fol- 
low a legitimate business calling, with- 
out giving them an opportunity to con- 
form to reasonable legislative require- 
ments. 

The calling of an insurance agent or 
broker does not of necessity demand 
special training or knowledge not 
readily to be acquired by any business 
man, nor does it involve a considera- 
tion of questions of public health or 
morality or of confidential relationship 
such as grows out of certain profes- 
sional and _ confidential occupations. 
The general rule is that the insurance 
business is a lawful and legitimate oc- 
cupation which any citizen of good 
character may under the constitution 
freely and lawfully pursue with the 
consent of his principal (Aligeyer v. 
Louisiana, 165 U. S., 578, 589-93; Hau- 
ser v. North British & Merc. Ins. Co., 
supra, pp. 463-4). 


Power of Legislature 


“*Where the Legislature may pro- 
hibit a business or an occupation it 
may prescribe conditions upon which 
it may be conducted, but if the busi- 
ness or occupation be useful to the 
citizen and it be lawful, the constitu- 
tion, whether of the State or of the 
nation, guarantees to him the right to 
pursue it freely, and any arbitrary re- 
striction upon its pursuit should be 
condemned as an invasion of the guar- 
anty. * * * In very many cases 
this court has pointed out that the 
constitutionality of an act is to be 
tested by its effect upon the citizen’s 
right freely to pursue lawful occupa- 
tions; that a statute under the guise 
of an exercise of the police power can- 
not arbitrarily interfere with that 
liberty of pursuit; that the equal pro- 
tection of the laws means equality of 
opportunity to all in like circumstan- 
ces, and that classification to be valid 
must not be arbitrary and discrimi- 
nate against persons without a basis 
in reason. These principles have be- 
come * * *  gconstituent elements 


in our popular form of government.’ 


(Continued on Page 8) 


—— 





GREAT SOUTHERN 
Life Insurance Company 


HOUSTON, TEXAS 
J. 3. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, i909 
INSURANCE IN FORCE 










" GROSS ASSETS (paid-for basis) 

ec. 31, bi 

Dec. 31, 1910 1,057.016.02 5,352. 300 00 
Dec. 31,1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 


Dec. 31, 1913 1,500,835.10 23,650,512.00 
Sept. 30, 1914 1,815,302.46 30,630,355.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, President — - - HOUSTON, TEXAs 
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OPPORTUNITY IN TEXAS 


A personal producer, having ability to | 
handle men who want to grow and possesses : 
a disposition to apply the energy necessary to 
progress, can secure an attractive connection 
with a progressive young life insurance com- 
pany, in Texas. 


If interested, and can deliver the goods, write 
“TEXAS” 
Care of The Eastern Underwriter 
105 William Street, New York City, N. Y. 











The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


ineurance in force over Twenty Millions of dollars. 
Assets over One Million. 
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Business received first eight months, 1913, over Eight Millien 

(average One Million a month). t] 
We want a capable general agent for vasant office. 

Important open territory. H 
Ambitious, Productive and Trustworthy Life Agents may be ; 
benefitted by corresponding with the 1 
Berkshire Life Insurance Company ° 
of Pittsfield, Mass. b 
Inc. 1851 h 
New policies with modern provisions Attractive literature ‘ 
W. D. Wyman, President W. S. Weld, Supt. of Agencies th 
m 

















Assets (January 1, 1915) 
Liabilities .. 


Guarantee and Dividend Funds 


Efficient management, attractive and liberal policies and unusually desirable general agency contracts all help to make the GER- 
MANIA LIFE’S growth normal and certain. ; ; oe , ¥ 


We have a few desirable openings for men of high standard. Address for a direct contract connection: 


HOME OFFICE, 


ANOTHER NOTABLE YEAR! 


THE GERMANIA LIFE INSURANCE COMPANY 


OF NEW YORK 


IN ITS FIFTY-FIFTH YEAR 
PASSED THE $50,000,000 MARK IN ASSETS AND THE $150,000,000 MARK IN INSURANCE IN FORCE—(PAID-FOR BASIS). 


7 
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50 Union Square, 


. $50,874,700.88 
44,459,052.38 


‘eee ans $ 6,415,648.50 
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NEW YORK, N. Y. 
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FACTS IN G. E. WILLCOX CASE 


CONTROVERSY NINE YEARS OLD 





Broker Having No Contract or Connec- 
tion With Home Life Wanted 
Commissions 





In view of the decision of Justice 
Guy of the Supreme Court of New 
york, declaring that the section of the 
New York law regarding the licensing 
of agents is unconstitutional in his 
opinion, life insurance men and the 
New York Insurance Department were 
greatly interested this week to learn 
that Justice Greenbaum, of the Su- 
preme Court of New York, made a de- 
cision in March which is contrary to 
the Justice Guy ruling in the Metro- 
politan case, discussed on pages 1 and 
9 of this paper. The Greenbaum rul- 
ing is in the case of Willcox versus 
the Home Life Insurance Company, 
and the facts of the litigation are as 
follows: 

Dates Back to 1906 


In 1906 a sub-agent of the Home 

Life, M. Kaplan, sent the Company 
through one of its general agents two 
applications for policies of $25,000 
ach. 
° Two policies had been issued prior 
to this time and lapsed, the commis- 
sions having been originally paid. The 
Company finally decided to issue new 
policies, but only on the annual divi- 
dend or non-participating basis, so as 
to give more assurance of their re- 
maining on the books. Later, the Com- 
pany was notified by Kaplan that he 
could not place the policies. The gen- 
eral agent ascertained that the agent 
in the case, together with his broker, 
was attempting to write or did write 
the business elsewhere, because the 
commissions offered were not so large 
as Kaplan demanded. The _ general 
agent personally saw the insured, and 
succeeded in placing the policies after 
they had been twice returned for can- 
cellation. At a later date Kaplan sued 
the general agent, and the case after a 
time was compromised. 


Enter G. E. Willcox 


About this time G. E. Willcox ap- 
peared upon the scene. It developed 
that he had assisted Kaplan, but he 
was never a licensed agent of the 
Home Life or of Kaplan. 

Willcox, however, claimed that it 
was he who on the second occasion 
had the applications for $25,000 each 
signed. He demanded commissions for 
placing the insurance. As the Home 
Life had had no dealing with him, and 
as the policies had been turned in for 
cancellation by Kaplan and then had 
been re-placed by the general] agent, 
his request was refused, and commis- 
sions were paid to the parties really 
placing the insurance. 

Willcox then entered suit against 
the Company, and the case was dis- 
missed. The judge at that time de- 





cided that as Willcox was not licensed 
he had no case. Willcox went back to 
court a second time. When the case 
came before Justice Greenbaum he 
dismissed it, giving a verbal decision 
that as Willcox was not a licensed 
agent of the Company, and was not 
under contract with the Company or 
the general agent he had no claim. 

Want Protection From Unauthorized 

“Agents” 

‘The case is unusually interesting to 
life companies because there is a grow- 
ing tendency on the part of tipsters to 
appear on the scene after a large pol- 
icy is written and, insisting that they 
are responsible for the placing of the 
business, make commissions demand. 
Just how large these can be is shown 
in the Metropolitan case. The com- 
panies say that they will have no pro- 
tection whatever against a horde of 
tipsters who prey upon them if the 
license law is finally overthrown. 





NEW SUPERINTENDENTS 





John Hancock Changes in Philadelphia, 
Pittsburgh, Chicago, Staten Island, 
Salem, Taunton 





The John Hancock announces the fol- 
lowing changes in superintendents: 

William Shaw, superintendent of the 
Taunton agency, has been made super- 
intendent of Philadelphia 1. Niels M. 
Olsen, superintendent of the Salem dis- 
trict, and for fifteen years with the com- 
pany, has been made superintendent of 
Philadelphia I]. Frederick G. Wood- 
worth, superintendent of the Lowell dis- 
trict, has been made superintendent of 
Philadelphia III. 

Nathan Elzholz, assistant in the Cam- 
bridge district, is now superintendent 
of the Salem agency. 

George H. Spillane has been advanced 
to superintendent in Lowell. 

George H. Lokes is now superintend- 
ent of Pittsburgh I; M. L. May is super- 
intendent of Pittsburgh II; Robert B. 
Curtis is superintendent of Staten Isl- 
and district. He was formerly super- 
intendent of Pittsburgh I. George H. 
Kirk is superintendent of the Taunton 
district. M. B. Cummins has been made 
superintendent of Chicago II. 





BROKE ALL RECORDS 





Equitable Life Agents Wrote 1,900 
Applications for Home-Coming 
Day 





All records were broken by the Equit- 
able Life Assurance Society’s agents in 
writing business for Home-Coming 
Day. The Equitable was ready for 
business in its new building, 120 Broad- 
way, on Monday, April 26. A special 
form of application had been prepared 
for “HomeComing Day,” and the num- 
ber of these applications footed 1,900. 
The amount of insurance written was 
$4,500,000. 

This probably makes a record for ap- 
plications received by any life insur- 
ance company (not writing industrial 
business), in one day. 


COMMITTEE OF THREE REPORT 


ADVISABILITY OF NEW TABLE 








Lower Death Rate Than Present Table 
Shows Would Not Reduce Cost, 
Say Actuaries 





Fellows of the Actuarial Society of 
America this week received extracts 
from the report of the special commit- 
tee, consisting of Arthur Hunter, John 
K. Gore and E. E. Rhodes, appointed in 
1912 to consider the advisability of pre- 
paring a new mortality table, based 
upon the experience of life insurance 
companies in the United States and 
Canada. 

The committee in commenting upon 
a widely prevalent impression that a 
new mortality table showing a lower 
death rate would result in lower re- 
ferves says “Such a result is unlikely.” 
Continuing it says: 

Determination of Cost 

“The adoption of a new table of mor- 
tality showing a lower death rate than 
the present table would not necessarily 
reduce the cost of insurance to the 
policyholders. This cost is determined 
hy the expenses of management and by 
the death rate actually experienced, 
and not by the death rate shown in the 
table used for computing premiums 
and reserves. At the present time 
policyholders are receiving in the divi- 
dends credited to their policies the 
benefit of the death rate actually ex- 
perienced, and this would not be 
affected by the adoption of a new mor- 
tality table. Among all companies, 
porticipating and non-participating, if 
lower net premiums were used the load- 
ings would doubtless have to be in- 
creased, unless the margin of safety 
be possibly too greatly reduced. The 
resulting gross premiums would prob- 
ably vary but little from those now 
charged. 

“While the reasons for the prepara- 
tion of a new mortality table of insured 
lives are many and important, certain 
conditions exist that will prevent such 
a table from being entirely satisfactory 
for all purposes for which it may be 
used. 

“For example, the territory to be cov- 
ered is so vast that there are substan- 
tial differences in the death rates 
among selected lives in the various 
sections. It might happen, therefore, 


that small companies operating in less 
favorable localities would eventually 
Lecome insolvent by using insufficiently 
loaded premium rates based upon the 
mortality on select lives in the United 
States and Canada. 

“Again, the determination of the 
number of years of experience that 
should be included in the investigation 
will be of the greatest importance. In 
view of the improvement in average 
xongevity during the last thirty years 
the table of mortality would not repre- 
sent present-day conditions if the com- 
panies should contribute data taken 
from their entire experience, for the 
Xeavier mortality of the earlier years 
would have a tendency to increase the 
death rates of the new table. 

“Still another dirficulty arises from 
the fact that investigations separating 
the experience under term, whole life, 
limited payment life and endowment 
policies generally show that the mor- 
tality on low premium policies is rela- 
lively greater than on higher premium 
policies. A new table based largely 
upon the experience on policies on the 
higher premium plans might not be 
suitable for a company whose business 
varied therefrom; for example, a com 
pany issuing the larger proportion of 
its business on the term plan. 

A New Table Desirable 

“The committee is of the opinion that 
the time is not propitious for imme- 
diately undertaking the task, but it be- 
lieves that, all things considered, a new 
mortality table combining the experi- 
ence of companies in the United States 
end Canada is desirable, and that the 
iociety should express its intention to 
take up the work when the way is clear, 
provided a sufficient number of com- 
panies shall be found to contribute their 
experience and defray the necessary 
expenses as set forth above. The post- 
ronement of the work will be in no 
wise detrimental to the interest of the 
policyholders.” 





UPHOLD SUICIDE CLAUSE 
The Court of Appeals has decided in 
favor of the Aetna Life in the Maurice 
Iiochstadter case. His policy contained 
a clause reading, “If the insured shall 
commit suicide within one year from 
the date hereof, while sane or insane, 

this policy shall be null and void.” 
The policy was issued on April 5, 
1912. Hochstadter committed suicide 

on December 20 of the same year. 





There is a salaried opening 





Agency Supervisor Wanted 


Agency Supervisor for the largest Agency of an old Con- 
necticut Company, to work in the States of New York and 
Vermont, with present agency 
Good future for the right man. 
giving record, AGENCY SUPERVISOR, care of The Eastern 
Underwriter, 105 William Street, New York, N. Y. 


for the right man to act as 


force and secure new agents. 
Address, stating age and 

















AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 
Address 


Herbert M. Woollen, President 
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STORIES OF HUMAN INTEREST 


PUBLICITY FOR LIFE INSURANCE 





Types of Articles Sent Out by Nation- 
al Association of Life Under- 
writers—Expect Large Con- 
vention 
Despite the distance to be traveled, 
officers of the National Association of 
Life Underwriters expect an attend- 
ance of five hundred at the San Fran- 
cisco convention in August. The at- 
tendance at Cincinnati was about eight 
hundred. More than eighty reserva- 
tions have been made on the special 
train which leaves Chicago on Au- 

gust 4. 

The program committee is busy. One 
of the features of the convention will 
be three-minute selling talks to win 
a prize offered by E. A. Woods. 

The subject this year of the prize 
essay is “Life Insurance—tbe Institu- 
tion for Systematic Thrift,” is furnish- 
ing inspiration for a large number of 
underwriters with literary talent. It is 
thought that these essays this year 
will be remarkably good. State insur- 
ance will be one of the subjects dis- 
cussed at the convention, and there is 
also considerable interest in the 
questions regarding salesmen which 
have ‘been sent out, and which aim to 
make a scientific study of the life in- 
surance agent. These questions were 
printed in The Eastern Underwriter 
some weeks ago. 

The Education and Conservation Bu- 
reau has issued four bulletins since 
the last meeting of the Association’s 
executive committee, and these are be- 
ing widely printed by daily papers. 
The Bureau has decided to make the 
“human interest stories” shorter than 
formerly. In Bulletin No. 4 the follow- 
ing are the attractive headings: 





LIFE INSURANCE THE GREATEST 
FACTOR IN NATIONAL 
RESOURCES 
Companies Have Sufficient Assets to 
Purchase Every National Bank, Pay 
the National Debt and Still Have a 

Surplus of $5,000,000 


A WISE HUSBAND SHOULD AP- 
POINT HIS SUCCESSOR 


Step-Father Problem, Which is Di- 
rectly Responsible for the Great 
Number of Loveless Unions and 
Immeasurable Misery 


SOLICIT EXPERT ADVICE WHEN 
YOU NEED PROTECTION 
The Jack-of-all-Trades is the Jack-of- 
no-Trades—We Are Living in the 
Age of the Specialist 


“| NEVER THOUGHT OF THAT,” 
PLEADS THE MAN WHO IS 
UNSUCCESSFUL 
General Failure tc Observe the Sim- 
plest Things in Life Bars Many Men 

From the City of Big Things 


MILITARY STRATEGY APPLICABLE 
TO ALL COMMERCIAL FIELDS 





Inability to Cover Up Unexpected 
Retreats the Direct Cause for Many 
Utter Defeats on the Business Bat- 
tlefield of America 


SYSTEMATIC THRIFT REACHES 
ITS APOGEE IN LIFE INSURANCE 





We Spend More Than One Billion Dol- 
lars Annually on Harmful Indulgen- 
cies—This is the Age of the Spend- 
thrift 


One of the most quoted articles that 
the Conservation Bureau has prepared 
is headed: 

LIFE INSURANCE AND REAL ES- 
TATE—A CONTRAST 


SECOND YEAR LOAN VALUE 


Phoenix Mutual Life Discusses a Fea- 
ture in Its Contract Which Keeps 
Policies in Force 

There has been such an increase in 
policy loans, that all companies are 
warning their representatives against 
undue emphasis upon this feature. 
As a result the feeling has grown that 
there should be more selling of the 
idea of life insurance, and of what the 
policy will do for the family of the in- 
sured in the way of extending incomes 
by means of the settlement options, 
and that less stress should be laid 
upon loan and surrender privileges. 
Perhaps there is no better way for the 
agent to effect a reduction in loans; 
than to remove the suggestion of pol- 
ity loan features when the contract is 
sold. The Field, printed by the Phoenix 
Mutual Life, makes these comments on 
the situation: 

“It cannot be denied, however, that 

certain liberal feature in Phoenix 
Mutual policies has been the means 
of keeping a large amount of insurance 
in force for a longer period than woul!d 
have otherwise been the case. We re- 
fer to that liberal feature which allows 
policyholders to use the second year 
loan value toward the payment of the 
net amount due at the beginning of the 
second year. It has kept policies in 
force and has meant money to benefi- 
ciaries, and with a certain few pros- 
pects can be used to good advantage. 
The table below shows the amount re- 
quired of a policyholder to keep the 
insurance in force during the second 
year, if he finds it necessary to use 
the loan value toward payment of the 
net amount then due, according to our 
present dividend schedule. But as a 
rule this should not be used as a can- 
vassing argument. Reserve it for 
argument against lapse when that is 
threatened. On twenty-year endow- 
ment policies for all the following ages 
save age 60, the loan value is more 
than sufficient to pay the net amount 
due on our present basis. 

Age at Annual Prem. 20-Prem. 


Issue Life Life 
20 $11.99 $4.12 
25 10.96 2.97 
30 9.72 1.70 
35 8.23 33 
40 6.57 — 
45 4.83 — 
50 3.86 — 
55 4.61 14 
60 8.06 5.52 


ELECT D. P. KINGSLEY 


Darwin P. Kingsley, president of the 
New York Life, has been elected presi- 
cent of the Safety First Federation of 
American. 








Herman Keen, a _ well-known bond 
salesman, has joined the agency staff 
of the Pittsburgh Life. 








SPECIAL AGENCY OPENINGS 
FOR 


OHIO and ILLINOIS 


PHILADELPHIA LIFE INSURANCE CO. 


JACKSON MALONEY, Manager of Agencies 
PHILADELPHIA 
ALL STANDARD FORMS OF LIFE INSURANCE POLICIES 





Established 1867 


In the Spot Light 


The increasing insurance knowledge and interest, 
manifested on the part of the public, is focusing atten- 
tion today on questions of Company, Contract and Cost. 


The strength and security of company; care and skill in 
selection of risks and investment of funds; attractiveness 
of policy provisions; standard of service rendered; and last 
but not least, the “‘low net cost;’’ are all pertinent questions. 


How the sum of these considerations can be secured is in- 
. ° ° . ee 
terestingly told in an attractive booklet, entitled “The 

Choice of Company.’’ Copy on request. 


Address, ALLAN Waters, Supt. of Agents. 


Che Union Central Life 
Susurance Co. 


OF CINCINNATI 
Jesse R. CuLark, President 
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Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, July 2, 1912 
“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 
“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 

















Work And Win With Us 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 
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70 VISIT GERMANIA AGENTS 


AT 70 





ACTIVE 
Distinguished Vice-President Talks In- 
terestingly About Experiences of 
Father Who Founded Company 


WESENDONCK 


In March, Max A. Wesendonck, vice- 
president of the Germania Life, cele- 
prated his seventieth birthday. Agents 
cf the company decided to honor the 
distinguished vice-president by writing 
an unusually large amount of business 
dedicated to him, their efforts resulting 
in the writing of $2,900,000. Naturally, 
he was much gratified by the honor and 
he is about to make a trip through the 
country visiting the agency force, dur- 
ing which he will express his personal 
thanks. Years sit lightly on the shoul- 
ders of Mr. Wesendonck and he con- 
tinues as active as ever in the affairs 
cf the company. Mr. Wesendonck 
joined the Germania Life in 1893 as a 
special director after having been sev- 
eral years one of the directors of the 
European branch. He next became sec- 
ynd vice-president. On January 1st of 
this year he was made first vice-presi- 
dent. His work has always been in the 
direction of agents with whom his rela- 
tions are most cordial. 


Stories of Hugo Wesendonck 

A representative of The Eastern Un- 
derwriter saw Mr. Wesendonck this 
week and attempted to secure an inter- 
view regarding some of his experiences 
and his impressions. Mr. Wesendonck 
vyefused to talk about himself, but told 
a number of incidents about his father, 
the late Hugo Wesendonck, who 
founded the Germania Life Insurance 
Company, and whose energy and per- 
severance were well known. 

Hugo Wesendonck attended the Uni- 
versity of Bonn, where he studied law 
and the University of Berlin, completed 
military service and had been admitted 
to the Bar at Dusseldorf and elected to 
the Frankfort Parliament at the time of 
the Revolution in 1848. Although he 
was on the ultra liberal side, he saw 
that beautiful thoughts and theories of 
government were futile unless backed 
ty power. He made a _ remarkable 
speech at that time, in which he dis- 
cussed the impotence of en administra- 
tion unless it was supported by an army. 
He said: “I make the proposition that 
we urge the King of Prussia to have the 
army swear allegiance to the Frankfort 
Parliament.” The papers commented 
sharply on the speech, saying that it 
was childish. Events following show 
that he was absolutely correct. The 
great military power has been needed, 
showing the keen foresight of Mr. Wes- 


endonck. At the downfall of the Revo- 
lution Hugo Wesendonck came to 
America. 


Taking up the current of events at 
this time the vice-president of the Ger- 
mania Life said: 

“My father went into the silk busi- 
ness in Philadelphia. His strong per- 
sonality and upright manner of think- 
ing and acting quickly made him 
friends among the leading people of the 
city. During the financial crisis of 1858 
a house with which he was affiliated 
told him that it was absolutely neces- 
sary that $20,000 be raised, and urged 
tim to procure the money, saying thar 
the very best of securities could be or 
fered. 

“Money was very scarce; even the 
most attractive securities being useless 
for obtaining the loan at this time. My 
father started out with his customary 
energy. The first man he saw was a 
rrominent banker with whom he was 
‘intimate. When he heard the request 
for the loan he said: ‘I have just sus 
pended payment. Do you want to buy 
my horse and carriage?’ He next went 
to the president of the Bank of North 
America, with whom we was well ac- 
quainted, and said: ‘I shall not leave 
this house till I get $20,000.’ He got 
the money. It took five hours in those 
‘lays to make a journey from New York 
to Philadelphia. He and a companion 
boarded the train, put the bag of money 
between them and guarded it carefully 


until they reached their destination and 
delivered it, and the house was equal 
to all of its obligations. 


Founded the Germania Life 

“In 1860 he started the Germania Life 
Insurance Company, with Mr. Frederick 
Schwendler as_ vice-president, and 
among the incorporators were such well 
known men as Lewis E. Amsinck, John 
H. Hardt, Gustav Kutter, Elie Charlier, 
Louis Jay, Jeremiah Larocque, C. God- 
frey Gunther, Frederick Kapp, Edward 
Luckemeyer, Charles Luling, Oswald 
Ottendorfer, Edward von der Haydt, 
Louis von Hoffmann and Melvin S. 
Whitney, all long since departed. — 

“From the start he was conservative. 
He believed that a life insurance com- 
pany should have principles as unmov- 
able as a rock. He believe-l its stand- 
ard should be high and that nothing 
should be promised which could not be 
carried out. He carefully avoided pit- 
falls that for a time promised prosper- 
ity. He figured that what happened at 
the moment was not so important as 
what was to happen in ‘he future. He 
always had in mind that a life insur- 
ance company will live forever and he 
often said during a conference with his 
essociates, ‘If we take such and such 
an action what will be its effect upon 
the company one hundred years from 
now?’ Thus, from the start he took a 
firm stand about unearned dividends. 


“My father also was opposed to ex- 
travagance. His first salary was $3,000 
a year and never reached more than 
$12,500. He and Henry Baldwin Hyde 
were friends, and when Mr. Hyde 
started the Equitable he took out a 
policy of $20,000 in the Germania Life 
and my father took out a similar policy 
in the Equitable.” 

The Germania Life entered Germany 
in 1868. Since the war started many 
‘nquiries have been received by the 
company regarding its death claims 
there. The war has had very little ef- 
fect on the Germania’s business in Ger- 
many except, of course, that new bus!- 
ness has fallen off. Total war claims 
to date are not more than $100,000. 
The company does a good business in 
Spain and other places on the Conti- 
nent, but does not write in Great 
Britain. 





HURRELL JOINS PRUDENTIAL 





Be Associate General Solicitor— 
With Life Presidents Since 
February 11, 1911 


will 





Alfred Hurrell, attorney of the Asso- 
ciation of Life Insurance Presidents 
since February, 1911, has resigned to 
become Associate General Solicitor of 
the Prudential Insurance Company of 
Newark. Mr. Hurrell stands exceed- 
ingly well with the insurance frater- 
nity. He is a Buffalo man, and a grad- 
uate of the University of Buffalo’s law 
department. After practicing law for 
four years in Buffalo, he was made 
Assistant District Attorney of Erie 
County. He attracted so much favor- 
able attention that he was made coun- 
sel for the New York Insurance De- 
partment under Superintendent Hotch- 
kiss. 

In an announcement made to the 
members of the Association on Mon- 
day, General Counsel Robert Lynn Cox 
said: 

“I know I express what must be in 
the mind of every member of this As- 
sociation in saying that while we are 
very sorry to have Mr. Hurrell go, our 
best wishes accompany him for con- 
tinued success and happiness in his 
new field of labor. I am sure we all 
feel, too, that it is fortunate that the 
institution of life insurance is not to 
lose the benefit of his efficient ser- 
vices.” 





NEW YORK ASSOCIATION 

The proposed New York State As- 
sociation of Life Underwriters will be 
formed within the next sixty days. 
There are now eight associations in 
the State, and these associations, at 
meetings this month, are taking action 
leading to a large central organization. 








THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 








TWO PARTNERSHIP CLAUSES 


PREPARED BY THE PENN MUTUAL 








Substitute for Claim Against Firm— 
Covering Money Credited to 
Surviving Partners 





George Wharton Pepper, _ senior 
counsel of the Penn Mutual, has pre- 
pared drafts of two paragraphs suita- 
ble for insertion in partnership articles 
where it is desirable to provide for the 
payment, out of firm funds, of premi- 
ums on policies upon the lives of part- 
ners. 

Form “A” is applicable to the case 
in which the policy money is to be a 
complete substitute for any claim 
against the firm on behalf of the repre- 
sentatives of a deceased partner. 

Form “B” is intended to cover the 
case in which the amount of the policy 
money is to be merely a credit in favor 
of the surviving partners in making 
payment of the balance shown by an 
accounting to be payable to the repre- 
sentatives of the deceased. Form “B” 
assumes that the partnership articles 
will make provision in the usual way 
for ascertaining the interest of the de- 
ceased partner. If the articles of part- 
nership are to be silent on this subject, 


form “B” would have to be slightlv 
amended. 
It is not practicable to provide for 


all the contingencies which may arise 
in particular cases, but the forms here- 
with are probably sufficient to enable 
an intelligent agent to place the mat- 
ter clearly before the members of a 
firm. 


Form “A” 


Each of the partners shall forthwith 
make application to the Penn Mutual 
Life Insurance Company for a policy 
eee upon his life, said policy 
to be written payable to the insured 
partner’s wife or estate. The first and 
all subsequent premiums upon each of 
said policies shal] constitute a charge 
against partnership funds and shall be 
paid by the firm when due. In con- 
sideration of the payment of said pre- 
miums out of partnership funds each 
partner, for himself and his personal 
representatives, releases all and each 
of his copartners from liability to ac- 
count after his death for his interest in 
the firm.. Upon receipt from the insur- 
ance company of the policy money by 
the person in whose favor the policy is 
written the personal representatives 
of the deceased partner shall execute 
in favor of the surviving partners, or 
as they may direct, an assignment of 
all the interest of the deceased in the 
partnership assets of every kind what- 
ever. 


Form “B” 


Each of the partners shall forthwith 
make application to the Penn Mutual 
Life Insurance Company for a policy 
i Sena upon his life, said policy 
to be written payable to the insured 
The first and 


partner’s wife or estate. 





all subsequent premiums upon each of 
said policies shall constitute a charge 
against partnership funds and shall be 
paid by the firm when due. In case 
of the death of any partner the amount, 
if any, payable to his personal repre- 
sentative shall be ascertained as here- 
in provided for. In consideration of 
the payment of said premiums out of 
partnership funds the surviving part- 
ners shall be entitled to credit them- 
selves, in making a settlement for the 
balance shown by the account, with 
the sum received from the insurance 
company by the person in whose favor 
the policy is written. The surviving 
partners shall be liable to pay to the 
personal representative of the deceased 
partner only the excess, if any, of the 
deceased partner’s balance as shown 
by the account over the policy money 
received as above. 


A TECHNICAL DECISION 





President Clark, Union Central, Dis- 
cusses J. G. Bell Case—Grew Out 
of Dividend Declaration 





The Supreme Court of Ohio has 
rendered a decision in the case of 
James G. Bell vs. the Union Central 
Life. In discussing the case President 
Clark said this week: 

“You will recollect that in 1908 this 
Company declared a stock dividend of 
$400,000 from a part of its surplus de- 
rived from non-participating business. 
The action of the Company was ques- 
tioned by a number of insurance com- 
missioners from different States, 
which resulted in a suit being brought 
by the State of Ohio on the relation 
of the Attorney General, to test the 
validity of the dividend. The commis- 
sioners gave the case a great deal of 
attention, experts were employed to go 
over the books, and the case was most 
thoroughly prepared. The action of 
the Company, however, was sustained 
by the Supreme Court. 

“The suit brought by James G. Bell 
raised the same questions as in the 
case brought by the State of Ohio. The 
Company filed answer to the petition, 
setting up as a defense that the deci- 
sion of the Court in the suit brought 
by the State was res adjudicata. The 
lower court sustained this contention, 
but the decision was reversed by the 
Circuit Court, which decision was af- 
firmed by the Supreme Court by a di- 
vided vote of three to three, the Chief 
Justice not participating in the deci- 
sion. 

“You will therefore see that all that 
was decided was the technical ques- 
tion as to whether or not the decision 
of the Supreme Court in the case 
brought by the State would prevent 
a policyholder from raising the same 
question. There was absolutely nothing 
decided as to the merits of the case, 
and no suggestion or intimation that 
the Supreme Court was not entirely 
satisfied with its former decision up- 
holding the action of the Company.” 
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LIFE MEN: START SOMETHING! 


ADVICE OF WILSON WILLIAMS 








New England Mutual Life’s General 
Agent in New Orleans Discusses 
Creative Publicity 

Wilson Williams, general agent of the 
New England Mutual Life at New Or- 
leans, discussed “Creative Publicity” 
before the convention of the General 
Agents’ Association of the New Eng- 
land Mutual. 

The American public being well edu- 
eated are open-minded; all they want 
to know is the truth, and when they get 
that they act—clearly, logically and 
sometimes with surprising speed. He 
said: “It wants the facts about a shoe, 
an automobile, a brand of flour, a life 
insurance policy. It insists on knowing 
what actuates a congress or cabinet 
officer in the course of action that is 
given out from Washington. It is 
skeptical about the secret, the hidden, 
the dark, the devious. It wants the 
searchlight of the press turned all the 
time upon everything that affects its 
health, comfort, safety and prosperity. 


All such, however, should consider four 
important factors: the institution of life 
insurance generally, the New England 
Mutual specifically, our agency, and the 
prospect. 

“Creative publicity is a branch of en- 
gineering—a means of generating good 
will. And we need this means to 
achieve our end. We must continue to 
build. The program of this convention 
has presented many new suggestions 
which should give us the power to cre- 
ate, assemble and distribute ideas that 
will make for constructive growth. Ac- 
tive work on the ‘firing line’ furnishes 
the viewpoint of the purchaser of life 
insurance, and after all it is his view- 
point which sells the contract. Let’s 
never let well enough alone so long as 
any desirable means can be created for 
inducing the insurable public to pay life 
insurance premiums on a New England 
Mutual policy.” 





TO STUDY SOCIAL INSURANCE 


Survey of the National Civic Federa- 
tion—G. W. Perkins, Chairman 
of Committee 





The part that insurance plays in the 


WILL APPEAL 





Case Where President of Corporation 
Transferred Policy Without Con- 
sent of Directors 


The Eastern Underwriter has receiv- 
ed a number of inquiries regarding the 
corporation policy suit, which it dis- 
cussed in its issue of April 9.. As will 
be remembered the president of a cor- 
poration transferred his policy without 
consent of the other directors. 

The corporation was adjudged bank- 
rupt. The insurance company contest- 
ed on the theory that there had been 
no valid change of beneficiary as 
against the creditors of the corpora- 
tion. It won the decision. 

The insurance company, which de- 
fended the case, said to The Eastern 
Underwriter this week: 

“Steps have been taken on the part 
of the plaintiff looking toward an ap- 
peal of the case to a higher court.” 





JOHN G. HOYT 
Vice-President 


E. P. MELSON 
President 








THE 
First Mutual 


Chartered in America 





New England 


Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS 


Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible se- 
curity, with a safe, equitable con- 


tract. 
FINANCIAL STATEMENT 


Assets, Dec. 31, 


ig nn ME $70, 163,011.03 
Liabilities ....... - 65,159,426.58 
Surplus ...... --+. $5,003,584.45 


We live in an age of investigation and .o¢ja] and industrial conditions in the 
interrogation. The public will know at  nited States during the past genera- 
all times exactly what is going on in all {jon is being investigated by the Indus- 
. a 8% st thie irracictih! q 2 a pee 7 

lines, and it is this irresistible demand ;,j9) REeonomic Department of the Na- 





ALFRED D. FOSTER, President 
M i ~ S O U RI D. F. APPEL, Vice-President 


WILLIAM F. DAVIS, Asst. Secretar 
FRANK T. PARTRIDGE, Asst. Secretary 





that has called into being the great 
force called publicity. 
Activity in Civic Affairs 

“How shall it be made most effective 
in life insurance work? That is the 
interesting phase of the subject to us. 
My answer would emphasize the first 
part of my subject—create it. Printers’ 
ink, novelty advertising materials and 
circular form letters have been tried 
by all of you with what success you well 
know. But have you ever tried to 
popularize yourself and company by 
becoming active in civic affairs, the 
local Life Underwriters’ Association 
and other business and social organiza- 
tions? Have you cultivated the friendly 
interest of your policyholders and the 
local press fraternity? If not, start 
something in those quarters. Hither 
speak before a business organizatior, 
lecture to school or college students 
or get in the ‘Letters from the People’ 
columns of your local dailies. You get 
the worst that can happen in never be- 
ing mentioned at all. Even the boot has 
boosted many a man, Only, keep 
your name and business before the pub- 
lic if you want their consideration and 
patronage. A man who is on good 
terms with his business advertises it 
among his neighbors. Don’t feel around 
your office like some of the United 
States Senators do on reaching Wash- 
ington. They look around and wonder 


tional Civic Federation. Heads of va- 
rious insurance associations and presi- 
dents of some of the largest companies 
are going to give the Federation their 
views on the subject in the near future. 

The Committee on Social Insurance, 
the chairman of which is George W. 
Perkins, is considering the two follow- 
ing questions: What has been accom- 
plished to protect wage earners or 
their dependents in public employment 
and private enterprises by providing 
unemployment, sickness, accident and 
death funds, or old age pensions, 
through “establishment” of mutual re- 
lief insurance plans, fraternal societies, 
trade unions and industrial health or 
life insurance companies? and: To 
what extent and through what means 
is the wider application of social insur- 
ance possible? 

The Committee on Workmens’ Com- 
pensation are considering the five fol- 
lowing questions: 

What is the significance to the wage 
earner, the employer and society as a 
whole, of the widespread adoption of 
the principle that industry shall bear 
the burden of industrial accidents? 
Does the workman receive prompt re- 
lief when it is needed? Has the em- 
ployer gained by having a definite 
charge fixed by law instead of the un- 
certainty of damage suits and the ex- 
pense of maintaining claim depart- 
ments? Have more amicable relations 


STATE LIFE 


Salable 
Policies 
Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 








WANTED 


A man who knows he can 
make good in organizing an 
agency for a big company in 
a city embracing a population 
of 1,000,000. A salaried con- 
tract will be made and the 
applicant chosen will be 
brought into direct touch with 
Home Office with opportuni- 
ties for advancement. Only 
men of experience and who 
can prove ability need apply. 
Territory in Pennsylvania. 


MORRIS P. CAPEN, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 
LATHROP E. BALDWIN, Manager 
141 Broadway, New York 








The “Home Life” 


The fifty-fifth annual state- 
ment of the Home Life Insur- 
ance Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to $30,- 
631,248.70 after paying to 
policy-holders $3,110,507 in- 
cluding dividends of 


$571,024 


The insurance in force was 


how they got there. That you are ‘on . 
the job’ and counted in the city’s popu- been established between workmen Aotiione ” increased by $4,533,420 and d 
lation is enough to justify your letting and employers than existed under the ORGANIZER is now 

the neighbors know who you are, where liability system? Have these laws re- Care of THE EASTERN $120,893,433 

you are and what you have to offer in duced the taxpayer’s charge for the UNDERWRITER 


the line of service. Society needs men 
who can serve it; humanity wants help 
—the help of sensible, unselfish men of 
initiative. It is our mission to place 
within easy reach of the family head 
the most ideal form of human service, 
and in offering the character of service 
that truly serves we need not worry 
about the resultant profit. That is in- 
cidental and takes care of itself. 
“Publicity campaigns are hard to lay 
out. They develop as they proceed. 


MEDICAL FEES 


In view of the Penn Mutual Life hav- 
ing adopted rates at ages 18, 19 and 
20, the rule with respect to the liability 
of the agent for medical fees has been 
modified. The effective rule will be as 
follows: 

“If the annual premium is over $17.29 
but is to be paid semi-annually, or 
quarterly and the amount thus paid is 
less than $17.29, the Auditor’s Depart- 
ment shai note the fact, and if addi- 
tional premiums which would bring the 
total to $17.29 or over are not paid 
that department will collect two dol- 
lars from the agent.” 


maintenance of courts and public chari- 
ties? What further effects, such as ac- 
cident prevention, may there be credit- 
ed to the new system? 


105 William Street 
New York City 








Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 








You Wish To Be Paid Well 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 


256 Broadway, New York, N. Y. 








for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 
OF THE MANHATTAN LIFE 


A top-notch renewal! income as- 
sured for years to come. 








Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 





1865 --- Fifty Years Old --- 1915 














Unexcelled In 


Favorable Mortality 


AND 


Economy of Management 


The 


Provident Life 


and Trust Company 


OF PHILADELPHIA 


Rates of Premium Extremely Low and 


still further reduced by 
Annual Dividends 
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WROTE HIM FOURTEEN TIMES 


GREAT RECORD IN SMALL TOWN 








H. Bernard, of Mutual Life, Shows 
What Can Be Accomplished in 
Limited Territory. 





Life insurance agents who complain 
that their territory is not large enough, 
that few wealthy men live in their dis- 
trict or that they are handicapped by 
having to operate in a sparsely settled 
community might take a leaf out of the 
pook of H. Beraard, of Schenevus, N. Y., 
and study it. Despite the fact that his 
territory is limited to three counties, 
having a total population in all of less 
than 120,000, he has been able to write 
a large enough volume of business to 
have enabled him to win a number of 
ponors offered by the Mutual Life, in- 
cluding the winning in three different 
years of the Champion Cup. 

President of Field Club 

At the last meeting of the Eastern 
Field Club of the company he was 
elected president. Before attending 
the convention he had decided to retire 
from strenuous canvassing—having 
served the company for more than a 
quarter of a century, but he felt that a 
man honored by being made president 
of such a club should not be content to 
rest upon his laurels, and he went right 
back to the field and started writing as 
heavily as of yore. 

To briefly summarize the great suc- 
cess of Mr. Bernard it can be stated 
that he has won success because he 
uses his brains. His intelligence has 
taught him that it is better to cultivate 
what you have rather than to weaken 
yourself by trying to do too much. He 
makes the following explanation: 

“Some men can make more money 
from a truck garden of ten acres than 
other men can with a 100-acre farm. It 
all depends on what you do with the 
acres. Size has nothing to do with life 
insurance results any more than it has 
to do with farming.” 

Keeps Track of His Clients 

So a great many years ago when Mr. 
Bernard wrote his first policy he did not 
drop the case when the policy was de 
livered. He kept in touch with that 
man from then on. When he married 
he was at the wedding. When a son 
was born he sent a message of con- 
gratulation. When his wife was ill he 
called at the hospital and expressed his 
condolence. When the son in turn mar- 
ried he sent a gift. If his client was 
honored in any way by the community 
or was elected to an office in a lodge he 
extended congratulations. The personal 
touch was never missing. 

What was the result? The client 
never forgot, nor never was permitted 
to forget the existence of the agent. He 
was not only flattered by all of these 
little attentions, but when his position 
in life improved and he thought about 
taking more insurance his mind natur- 
ally turned to Mr. Bernard. He took 
cut another policy with him. He recom- 
mended Mr. Bernard to his friends. The 
list of clients grew, and the longer Mr. 
Bernard lives the more friends he will 
have who began their friendship by 
signing an application. This in a meas- 
ure explains why Mr. Bernard has not 
been able to retire. He is like a de- 
posit in the bank drawing 4 per cent. 
interest. The money keeps growing in 
size, although the depositor may not 
make another deposit. Thus, in 1914, 
he wrote $222,000. Pretty good for a 
man about to retire. 

Wrote 344 Men Twice 

In twenty-five years Mr. Bernard 
wrote 6,375 applications. No better way 
of studying his method of operation can 
be gained than by noting the fact that 
he insured one of his policyholders 
fourteen different times; and another 
ten different times. He wrote two 
1clicyholders nine times, four, eight 
limes, eight, seven times; nine, six 
times; twenty-five, five times; thirty, 
four times; eighty-two, three times; 
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and three hundred and forty-four, two 
times. In 1904 he wrote more than 
$700,000. In 1913 he wrote $500,000. 

Just think of the confidence that must 
be inspired by a life insurance agent 
when he can write one man fourteen 
different times! 





REDUCED COST 





The Farmers’ National Life is in- 
creasing its busines and lowering its 
expense. President Stahl this week is- 
sued a statement con‘aining among 
cthers the following paragraphs: 

Agency expense per $1,000 of appli- 
cations first three months of 1914, 
$30.37. 

Agency expense per $1,090 of appli- 
cations first three months of 1915, 
$18.80. 

Agency expense per $1,000 of appli- 
cations March, 1914. $26.63. 

Agency expense per $1,000 of appli- 
cations March, 1915, $14.90. 

All home office salaries first 
months of 1914, $4,560. 

All home office salaries first three 
months of 1915, $3,997. 


three 





DISCUSSES CONTRACTS 


The concluding lecture before the Al- 
bany Business College in the series ar- 
ranged by the Committee on Publicity 
and Education, of the Capital District 
Life Underwriters’ Association, was 
given by S. G. Landon. His topic was, 
“The Various Forms of Policy Con- 
tracts.” In a simple way Mr. Landon 
presented this subject to the students 
and held their earnest attention when 
at the conclusion of the lecture he pre- 
sented the claims of life insurance as a 
profession for young men. 

This series of lectures is at presen: 
being repeated before the Eastman 
Business College at Poughkeepsie, N. 
Y., and is shortly to be given at the 
University of Rochester under the au- 
spices of the Economics Department. 





The committee on insurance of the 
American Bar Association met Wed- 
nesday afternoon at the Hotel Astor, 
New York. A proposed code of insur- 
ance laws for the District of Colum- 
bia was the chief topic of discussion. 


MEET IN WASHINGTON 





President Hugh M. Willet Guest of 
District of Columbia Underwriters 
Association 





Hugh M. Willet of Atlanta, president 
of the National Association of Life Un- 
derwriters, was the guest of honor of 
the Life Underwriters’ Association of 
the District of Columbia at its annual 
banquet on Saturday evening at the 
New Willard Hotel. Mr. Willet de- 
plored the lack of thrift in the United 
States. He said that “the United States 
is the wealthiest nation in the world, 
yet when it comes to the number of 
savings accounts, in proportion to the 
number of individuals, we stand way 
down the line.” Mr. Willet urged edu- 
cation of the public on life insurance 
subjects; not for the benefit of the in- 
surance companies, but because it 


would encourage and promote thrift. 
Mr. Willet, in his address, pointed 


out that the taxation paid by life in- 
surance companies in the United States 
totaled $13,000,000, every cent of which 
had to- come out of the premiums paid 
by men who were attempting to pro- 
vide for their families. This sum, he 
said, would have bought six hundred 
million dollars worth of additiona] in- 
surance or would have increased divi- 
dends to policyholders fifteen per cent. 

Chas. F. Nesbit, Superintendent of 
Insurance for the District of Columbia, 
said he was in sympathy with what Mr. 
Willet had to say about freeing of in- 
surance companies of taxation. But 
he said to do this, would require tax- 
ation of something that would not be 
injured by taxation. He favored the 
taxation of land values rather than any 
other source from which to obtain re- 
venues. Mr. Nesbit said “that the value 
given to land by the very presence of 
the people of a community is spoken 
of as ‘the unearned increment.’ That 
is what it is, and that is the great re- 
servoir from which the money needed, 
to support the Government should 
come. This will mean not only tax- 
free insurance, which I certainly be- 
lieve in, but also tax-free industry and 
enterprise of every kind, which I equal- 
ly believe in.” 

E. M. Crutchfield, 
Richmond Life 
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tion, and Ernesi J. Clark, general agent 
for the Hancock, also spoke. 

Orville B. Drown; vice-president, was 
chairman of the banquet committee, 
and Holcolm G. Johnson, chairman of 
the committee ot fifteen who had gen- 
eral charge of arrangements. Geo. C. 
Jordan, president of the local associa- 
tion, was toastmaster. 

A great source of merriment took 
place when Mr. W. D. Cronkhite, at- 
tired asa messenger, delivered “phony” 
telegrams to various members of the 
Association. One of the telegrams read 
as follows: “General Agent: Our 
Company has erected a  fifty-story 
building, but please keep this a secret, 
for we do not want the public to know 
it.” There were a great many others 
of this kind. 

Others present at the banquet were: 
Clement W. Huske, H. F. Huske of 
Roanoke, Va.; Phillip R. Carlton, C. 
W. Griffiths, Llewellyn M. Stabler, Wal- 
ter H. Klopfer, Gust G. Reiniger, Geo. 
S. Wainwright, Leopold V. Freudberg, 
E. S. Brashears, D. Fulton Harris, Bert 
V. Woolfe, Albert Stabler, Jas. Lee 
30st, Geo. M. Fullwood, Ira Artman, 
W. C. Worthington, Jno. M. Cherry, C. 
T. Tittman, L. A. Albert, P. L. Rogers, 
Dr. D. G. Davis, W. M. Doran, Asher 
Ayres, V. F. Bourne, J. D. Clark, W. H. 
K. DePue, E. W. Huff, A. Liscomb, F. 
W. Moise, Tyler Nordlinger, C. E. 
Tuchton, Norman P. Foster, Timothy 
Gannon, M. A. Skinner, A. M. Hamby, 
H. A. Morris, T. Janney Brown, Robt. 
M. Ryce, W. A. Wilson, L. H. Riggles, 
S. P. Fricklen, T. W. Lee, Jos. W. Tins- 
ley, Jr., William Montgomery, S. L. Put- 
man, Beverly Lake, F. J. Waight, Phil- 
lip Magruder, H. F. Winn, Bruce Clark, 
R. Guy Livingston, J. E. Troth, Roger 
M. Stuart, J. Newton Brewer, Dr. Stab- 
ler, A. I. Strasberger and Rowland S. 
Marshall. 


INSURANCE EXAMINERS MEET 


Interesting Convention in Fort Worth, 
Tex., This Month—Title of Papers 
Discussed 


The State Medical Association of 
Texas met in Fort Worth on May 4, 5 
and 6. Dr. W. M. Brumby, of the 
Amicable Life, is president. The pro- 
gram in part follows: 

Respiratory Symptoms in Heart Dis- 
ease, Dr. J. S. Lankford, San Antonio. 

The Kidney Problem in Life Insur- 
ance and Medicine, Dr. Luther Sexton, 
New Orleans 

The Obligation of the Medical Ex- 
aminer, Dr. Henry W. Cook, Minneapo- 
lis. 

Life Insurance as a Specialty, Dr. 
Irving McNeil, El Paso. 

The Relationship of the Local Ex- 
Agent, Dr. P. H. Scar- 


aminer and the 
dino, Houston 
Co-operation Between the Local Ex- 
aminer and the Medical Director, Dr. 
B. L. Jenkins 

The Medical Examiner and the Medi- 
cal Director, Dr. M. B. Grace, Seguin. 

Demonstration of the Auscultatory 
Method in Blood Pressure, Dr. C. C. 
Cody, Houston. 

The Recognition of Early Symptoms 
of Nervous Diseases in Life Insurance 
Work, Dr. John T. Turner, Dallas. 


STUDY HOME OFFICE METHODS 

The first of a series of meetings of 
officers, agents and home office em- 
ployes of the Great Southern Life In- 
surance Company of Houston, was held 
in the board room of the company on 
April 30. The purpose of the meetings 
is to give to the clerical employes 
something of the outside or agency 
viewpoint of life insurance and at the 
same time to give the agency men an 
insight into the methods and views of 
the home office. 

This first meeting was attended by 
about sixty persons, the leader being 
c. W. Nelson, agency supervisor of the 
Great Southern, also president of the 
South Texas Life Underwriters Asso- 
ciation. The topic was “Agency Work.” 
President O. S. Carlton was present 
and gave a short but interesting talk. 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 




















A very business-like ap- 

Methods pearing young man en- 
of tered this office a few 
Approach days ago, said he came 
from Washington, discus- 

sed governmental matters learnedly 


for a minute or so, and then said: “I 
would like to have a real talk with 
you as soon as you have time.” The 
person addressed thought that his vis- 
itor represented the Government and 
that his mission had to do with the 
filling out of one of the various forms 
that departments require of news- 
papers. A moment later the Wash- 
ington man drew out of his pocket a 
number of book bindings, a package 
of letters from prominent men, and an 
application ‘blank. 

It quickly developed that he 
book agent; that he was selling 
ters and State Papers of the 
dents,” and that he represented the 
Army and Navy Journal, which has 
been made selling agents of these vol- 
umes. The agent spread out on a 
desk some sample pages giving an 
idea what the books’ represented. 
“What do they say about insurance?” 
He 


was a 
“Let- 
Presi- 


was an_ interruption. was non- 
plussed to find that he did not have 
the insurance pages with him. He did 


not get the order for two reasons: 

In the first place he entered the of- 
fice under misrepresentation, giving 
the impression that he had an Official 
status, which guaranteed an audience. 
When it was discovered that he was 
not delegated from one of the depart- 
ments, but came from a distributor of 
books, the visit aroused a natural re- 
sentment. The average man does not 
like to be deceived. He created a 
prejudice which, even if his work had 


merit and was really wanted, would 
make it necessary for him to work 
twice as hard to close the sale. In the 
next place he had neglected to bring 
the very pages which would interest 
the general run of men in the insur- 
ance district of New York City. In 
other words, he had come with only 
half his ammunition. 

There is a pointer in this for insur- 
ance agents. It is that they should not 


sail under false pretenses. They should 

not pose as bankers, or brokers, or 

lawyers, but life insurance 

men. They must also come prepared 
Z * * 


as sales- 


The Quitter: How we 

Discusses despise him. It doesn’t 
the matter in our judgment 
Quitter of him whether he is fol 
lowing inherited instincts 

and feels that he simply can’t stand 
up and take what ’s coming to him 


and fight back or whether he has failed 
in building himself strong enough to 


make the best of reverses. We scorn 
him on general principles. We seem 
to feel that cowardly spirit showing 
through all he does and the fact that 


a blow puts him down and out and he 
leaves the field is enough for us. 

He outrages all our principles of 
living—this man who is a quitter. In 
boyhood days he may be a big brawny 
chap looking well able to do up the 
whole crowd but some way the little 
plucky fellows get the best of him and 


later in life in all he attempts he 
shows the same lack of grit. We al- 
ways feel that he would win if he 
would only stick but he doesn’t give 
himself a chance and we are disgusted. 
He quits—and we mark him off our 
list. 

To all of us and in everything we 
do there come moments of.intense dis 
couragement—when the special thing 
we are working on simply will not 


come right. Perhaps it is in our school 
days and a problem has seemed to be 


too much for us, perhaps it is later in 
life and an important piece of work 
refuses obstinately to develop as we 


know it should. We have worked weary 
hours—we have had _ success almost 
within our grasp and it has eluded us. 
We are filled with despair and discour- 
agement and it is then a little imp 
whispers to us that we might as well 
quit. 

It is unhappily so easy to quit. It so 
often takes the highest kind of cour- 
age to stay and we wonder sadly if it 
is all worth while—if the greater ef- 
fort will amount to anything. 

* 

The time spent in try- 
Stick to ing to convert that 
Case and stubborn prospect is 
You'll Land It not lost, says the Pru- 
dential Record. The 
victory may be only deferred. Your 
work, such as it was, has had its effect. 
If it was skilled, efficient work, it had 
all the more effect. But you did not 
get the signature. Well, what of it? 
Don’t you know that persuasion is a 
process of growth and not of instan- 

taneous magic? 

But you may have been nearer to 
getting the signature than you really 
think. There may have been a psy- 
chological moment when, had you seen 
and seized it, and brought vour heavy 
siege guns into prompt action, the fort- 
ress would have capitulated and the 
business been yours. Try it again. You 
may have failed only by a _ hair’s 
breadth. Many an agent has given up 
a case in despair just as he was on 
the point of securing it, leaving an easy 
victory to some rival agent. 

An agent once canvassed a young 
man of my acquaintance, but found him 
cbdurate to a degree that discouraged 
him. He had decided to give him up, 
having called upon him several timer 
without any apparent result. But is 
came to his ears that his prospect had 
said to a third party “What’s the matter 
with X? He has been at me for life 
insurance for a long time. I was just 
going to take it to get rid of him, but he 
stopped coming all at once.” Agent X, 
when he heard this, was equal to the 
occasion, and, of course, secured the 
business. But who can tell how many 
cases are lost to deserving agents be- 
cause they lack just one degree of the 
necessary persistency? 

* * 


* 


rhere is no merit in 

Working working only when we 

When One feel like it—any old 
Feels Like It tramp does that. 

The true mettle of a 

man is shown when he works though 


teeling like he would be glad to shirk 
the job, says the Weekly Bulletin of 
the Missouri State Life. 

And therein is found the reason why 
sO many people who work well under 
a boss go all to pieces when left to 
themselves. They allow their feelings 
instead of their reason to control. 

We all know that to amount to any- 
thing we have got to either drive our- 


selves or be driven by some superior 
power. 
A good self-driver always succeeds 


in writing life insurance because the 
business is mainly one of seeing people 
and putting up a good stiff argument. 


It's hard work, of course, but it is a 

long shot better for a man who values 

independence and freedom more than 
anything else he can tackle. 

* : x 

Insurance must be 

The brought to prospects— 

Successful the prospect does not 

Agent come after it, and the 


successful agent has cer- 

tain characteristics which are creative, 

persistent and methodical, says a super- 
intendent of the John Hancock. 

The man who merely imitates others 

never succeeds conspicuously. He may, 


to an extent, copy the ideas of others 
with advantage, but the real business- 
getter must dig out, by his cwn ener- 





gies, prospects, and applications out of 
the great number of uninsured. 

He keeps his own counsel, too. Loose 
talk or bragging of what he is going to 
do is no part of the successful agent. 
He uses his own ideas. He knows to- 
day what he is going to do to-morrow, 
and does it. He is methodical in his 
work. 

These, with numerous other qualities 
vhich might be emphasized, should be 
the aim and practice of the live agent 
who wishes to give himself and the 
company the best returns for his time. 





DECISIONS CONFLICT 
IN LICENSING CASES 


(Continued from page 2) 


(Hauser v. North British & Merc. Ins. 
Co., supra, p. 462). 

“‘The right to follow any of the 
common occupations of life is an in- 
alienable right. * * * This right 
is a large ingredient in the civil lib- 
erty of the citizens. * * * The lib- 
erty of pursuit—the right to follow any 
of the ordinary callings of life—is one 
of the privileges of a citizen of the 
United States. * * * But if it does 
not abridge the privileges and immuni- 
ties of .a citizen of the United States 
to prohibit him from pursuing his 
chosen calling, and giving to others 
the exclusive right of pursuing it, it 
certainly does deprive him (to a cer- 
tain extent) of his liberty, for it takes 
from him the freedom of adopting and 
following the pursuit which he prefers, 
which, as already intimated, is a mate- 
rial part of the liberty of the citizen.’ 
(Butchers Union Co. v. Crescent City 
Co., 111 U. S., 746, 762, 765. 

Cases Cited 

“In Yick Wo v. Hopkins (118 U. &., 
356, 370) the court, in declaring a stat- 
ute vesting a board of supervisors 
with arbitrary power to grant or refuse 
laundry licenses in their discretion un- 
constitutional as violative of the ‘due 
process clauses’ of the State and Fed- 
eral constitutions, say: ‘The very idea 
that one may be compelled to hold his 
life, or the means of living, or any ma- 
terial right essential to the enjoyment 
of life, at the mere will of another, 
seems to be intolerable in any coun- 
try where freedom prevails as being 
the essence of slavery itself.’ 

Meaning of Liberty 

“The term ‘liberty’ as protected by 
the constitution is not cramped into a 
mere freedom from physical restraint 
of the person of the citizen, as by in- 
carceration, but is deemed to embrace 
the right of man to be free in the en- 
joyment of the faculties with which he 
has been endowed by his Creator, sub- 
ject only to such restraints as are nec- 
essary for the common welfare (Peo- 
ple v. Marx, 99 N. Y., 377, 386). ‘Lib- 
erty in its broad sense, as understood 
in this country, means the right not 
only of freedom from actual servitude, 
imprisonment or restraint, but the 
right of one to use his faculties in all 
lawful ways, to live and work where 
he will, to earn his livelihood in any 
lawful calling, and to pursue any law- 
ful trade or avocation. All laws, there- 
fore, which impair or trammel these 
rights * * * (except as such laws 
may be passed in the exercise by the 
Legislature of the police power) are 
infringements upon his fundamental 
rights of liberty, which are under con- 
stitutional protecticn’ (In re Jacobs, 
98 N. Y., 98, 106). Under our Federal 
and State constitutions a person may 
not be deprived of his liberty without 
due process of law. Even in the ex- 
ercise of the police power of the State 
the Legislature canot arbitrarily de- 
prive a citizen of his liberty. ‘It may, 
however, be stated generally that the 
process of law requires an orderly pro- 
ceeding adapted to the nature of the 
case in which the citizen has an op- 
portunity to be heard, and to defend, 
enforce and protect his rights. A hear- 
ing or en opportunity to be heard is 
absolutely essential. We cannot con- 
ceive of due process of law without 


this’ (Stuart v. Palmer, 74 N. Y., 183, 
190). ‘Generally speaking, it may be 
said that while wide discretionary 





power may constitutionally be granted 
to administrative agents, this discre. 
tion must be one which must be guid. 
ed by reason, justice and impartiatity, 
and must be exercised in the execy. 
tion of policies predetermined by legis. 
lative acts or fixed by common law’ 
(Willoughby on Constitution, sec. 759). 
Arbitrary Lack of Power 

“Section 143 of the Insurance Law, 
as amended by chapter 12, Laws of 
1913, makes it mandatory for the gy. 
perintendent of insurance to issue a 
fire insurance certificate of authority 
to one applying therefor who is trust. 
worthy and is competent to transact 
an insurance brokerage business jy 
such manner as to safeguard the inter. 
ests of the insured, and provides for a 
review by writ of certiorari in case of 
refusal of a license; but persons de. 
siring certificates of authority to act 
as agents for life insurance companies 
are specifically excepted from the pro- 
visions of this section, and no qualif. 
cations whatever are stated in the en. 
tire statute to which applicants for au- 
thority to follow the business of life 
insurance agents shall or may con. 
form, and no provision whatever is 
made for a review of the acts of the 
superintendent of insurance in case of 
the refusal of a license, the superin- 
tendent being given absolute power to 
refuse a certificate for any reason, 
however arbitrary or unreasonable, or 
for no reason at all. 

“The power thus sought to be vested 
in the superintendent of insurance is 
a greater power than the Legislature 
itself can exercise, and it seems funda- 
mental that the Legislature cannot 
delegate to any administrative officer 
greater power than it possesses. It i 
true that no complaint has been made 
of an arbitrary exercise of this power 
by the superintendent of insurance; 
but it is well settled that a statute 
must be construed in the light of what 
may be done by virtue thereof, not 
what has been done (Gilman v. Tucker, 
128 N. Y., 190, 200; Colon v. Lisk, 153 
N. Y., 188, 194; People v. C. Klinke 
Packing Co., supra). Such delegation 
of arbitrary power to an administra- 
tive officer is, in my judgment, an in- 
terference with the liberty of the citi- 
zen without due process of law and in 
contravention of botn Federal and 
State constitutions. 
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WALLET FOR BENEFICIARIES 


N. Y. LIFE’S BANK BOOK SCHEME 








Safeguarding Life Insurance Funds— 
Claimants Asked If They Want. 
Money Left With Company 





The New York Life is now furnishing 
beneficiaries with wallets containing 
checks for $20 each and with “agree- 
ment and account books,” gotten up 
in the form of bank books, in order to 
help safeguard the proceeds of life in- 
surance policies. In discussing its rea- 
sons for this innovation the company 
says, after carefully explaining that ii 
is not in the banking business: 

In their desire to be of service, life 
insurance companies are accustomed to 
turn over to beneficiaries their insur- 
ance money with the least possible de- 
lay. The average woman, the usual 
beneficiary of a life insurance policy, 
is in no frame of mind, immediately 
after her husband’s death, to attend to 
the care and investment of what is to 
her a fortune, frequently more money 
than she ever had in her possession at 
any one time. At the outset of her new 
life of business responsibility she is 
called upon to invest safely the insur- 
ance money which her husband in- 
tended to stand for a long time as a 
barrier between herself and the world. 
No wonder, then, that many, aye most, 
widows lose quickly a large part of the 
money under policies that were taken 
for the sole purpose of protecting them 
through years of adversity. Some time 
ago a large life insurance company con- 
ducted an investigation and found thar 
three-fifths of the insurance money paid 
tc women or similar beneficiaries was 
dissipated inside of seven years! 
Wasteful expenditures and unwise in- 
vestments accounted for greater losses 
than were caused by swindling promot- 
ers, although men of the latter type, ar- 
rested by the Federal authorities in 1914 
for misuse of ihe mails, were found to 
have taken from the American public 
in the last five years no less than $351,- 
000,000! 

And widows and other beneficiaries 
with insurance money were their par- 
ticular prey. 

The average policy is immediately 
paid in cash in a single sum. 

To additionally safeguard and protect 
this, our largest class of patrons, Op- 
tion 1, Secffon 6, was inserted in the 
policy, reading as follows: 

Option 1. The proceeds of the policy, 
cr any part thereof, may be left with the 
company subject to withdrawal in 
whole or in part at any time on de- 
mand in sums cf not less than $100. 
The company shall pay interest on the 
proceeds so left with it at such rate as 
it may each year declare on such funds, 
at a rate, however, never less than three 
per centum per annum and credited an- 
nually, 

Extends Privileges to All Beneficiaries 

This option is in all New York Life 
policies now issued. It has been found 
of such practical value that the com- 
pany has decided to extend its privi- 
leges to beneficiaries under all poli- 
cies, old as well as new, prcvided the 
proceeds of the policy are payable in 
one sum, and that there are no compll.- 
cations as to ownership. In order that 
every beneficiary may be advised of 
the privilege and possibly take advan- 
tage of it, a new question has just been 
incorporated in this company’s “Proofs 
of Death. Claimant’s Statement No. 1” 
which reads as follows: 

15. a. Do you wish to leave your in- 
surance money or any part of it with 
the company at interest in accordance 
with its plan for that purpose? b. Ifso, 
what part of it? 

The company when so requested by 


the beneficiary will open an account 
with the beneficiary by issuing an 
“Agreement and Account Book” (see 
sample herewitb). On one page will be 
credited the full proceeds of the policy. 
On the opposite page the amounts 
drawn will be debited, and the balance 
shown. Interest will be credited once 
e year and added to the principal. The 
beneficiary will be supplied with a wal- 
let (sample herewith), resembling the 
wallets, with checks, issued to travelers 
by the express companies. Each wallet 
will contain at least $100 (or more, 
upon request by the beneficiary), made 
up checks, each for $20. When these 
checks are used, the wallet will be 
replaced by another, on request, for 
any amount, $100 or over, as long as 
the policy proceeds last. A sample 
wallet with sample checks, together 
with full and explicit directions for use, 
is enclosed herewith. The actual 
checks will be much more attractive 
in appearance than those in the sam- 
ple; in fact, they are about the finest 
example of the engraver’s art that the 
company has ever put out. 
Vice-President T. A. Buckner says: 
“J am sure the new plan will prove to 
be of great interest to your clients and 
prospects. I have no doubt you can 
obtain many applications from men, 
who might not otherwise be interested 
in life insurance, by showing them the 
enclosed samples and explaining their 
use. The service will be of such practi- 
cal value to beneficiaries that I believe 
the new step will meet with the instant 
epproval and cordial support of men 
who will see in it a very practical 
means of surrounding their beneficiaries 
with just the safeguards and protection 
that are usually so urgently needed.” 





CHANGE ABSTINENCE RULE 
The Security Mutual Life has issued 

the following notice to agents: 

The time limit regulating the 
transfer of those totally abstain- 
ing from the use of alcoholic bev- 
erages from the General to the 
Total Abstinence Class of the 
Company has been changed from 
to three years following the date 
of the issue of the policy. This 
rule will be strictly observed by 
the management of the Company. 
Covering the first quarter of 1915 
the amount of business placed in 
the Class represents an increase 
over former years and the usual 
low mortality has been maintained. 





Edward C. Mansfield, secretary of 
the Boston Mutual Life, was employed 
as a reporter on the Boston Journal 
and when the Republican Club of Mas- 
sachusetts was formed in 1891, he was 
chosen as its assistant secretary. Dur- 
ing the Spanish-American War, Mr. 
Mansfield served as assistant secre- 
tary of the Massachusetts Volunteer 
Aid Association and had charge of the 
work at the headquarters of that or- 
ganization which expended over $250,- 
000 for the relief of Massachusetts 
soldiers engaged in the war. On Jan- 
uary 1, 1900, he became Assistant Post- 
master of Boston, resigning that posi- 
tion in 1905 to take the position of ex- 
ecutive secretary of the Republican 
State Committee. The day following 
the election of Postmaster Hibbard as 
Mayor of Boston, United States Sena- 
tors Lodge and Crane presented Mr. 
Mansfield’s name to President Roose- 
velt for the position of Postmaster 
and he was appointed and took charge 
of the Boston Postoffice on January 
1, 1908. He resigned as Postmaster 
on September 30, 1914. On January 
14, 1915, Mr. Mansfield was elected a 
member of the board of directors of 
the Boston Mutual Life Insurance 
Company and on February 1, 1915, was 
elected as its secretary and treasurer. 
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A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
opening at PHILADELPHIA, covering Eastern Penn- 


sylvania. Address, stating qualifications: 
PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1914 was: 
626 per day in Number of Claims Paid 
8,040 per day in Number of Policies 
Issued and Revived. 


$1,708,728 per day in New Insurance 
Issued, Increased and Revived. 

$305,754.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$161,826.87 per day 
Assets. 


in Increase of 


JOHN R. HEGEMAN, President 








Capital and Surplus. . 
Insurance in Force 


Is Paying its Policyholders over .......... 
GOOD TERRITORY 


ORGANIZED 1871 


. 7 *. - 
Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGEST 

Southern Life Insurance 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1914: 


Payments to Policyhoiders since Organization, 69 


Company 





— $1,250, 000. 00 annually 
FOR LIVE AGENTS 








LIVE A 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bidg., 220 Broadway 
NEW YORK, N. Y. 


DETERMINATION and ENERCY 
never before encountered such OPPORTUNITIES for 


as are offered by the Policy Contracts 


OF THE 






CENTS 







Semtrcat > — 
E INSURANCE COM 


OF BOSTON MASSACHUSETTS 








: Contracts for 


Write for information 











The Man Who Now Contracts With 


a medium sized, well established, PROSPEROU 
line mutual life company in IOWA, NEBRASKA or KANSAS where 
PROSPERITY REIGNS, will PROFIT NOW and inthe FUTURE. 


Maximum Brokerage and Renewal 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


S, WESTERN, old 


Desirable Men : 


Correspondence confidential 








W. P. Gannett, who represents the 
Northwestern Mutual Life in Provi- 
dence, is the oldest agent connected 
with the New England Congress of Life 
Underwriters. A few days ago there 
appeared in one of the Providence 
papers the following card: 

Fifty Years Ago! 
(March 31 A. D. 1865) 
The Undersigned Entered the 
Life Insurance Profession 


By study and industry he has kept 
pace with the progress made in the 
science of life insurance. 


While his compensation from com- 
missions on policies issued has 
been remunerative, a higher com- 
pensation and of more value than 
money was the happiness, protec- 
tion and comfort afforded, thous- 
ands of families kept together, 
widows saved from poverty and or- 
phans educated, many of whom 
have acquired homes of their own. 


He now offers his service as ex- 

pert counsel] on all matters pertain- 

ing to lite insurance, free of charge. 
W. P. Gannett, 

Journal Building, Providence, R. I. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Aaman, President; B. F. 
Hadley, Vice-President; W. L. Hadley, 
Secretary. The address of the officers 
is the office of this newspaper. Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 
copies, 15 cents. 

Entered as second-class matier Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 8, 1879. 








AMERICAN EXPERIENCE TABLE 
AND MORTALITY 

There is no part of the intricacies 
connected with the mathematical side 
of life insurance more often discussed 
or prominently referred to than the 
American Experience Table which was 
prepared by Sheppard Homans in 1868. 
This table was brought into particular 
prominence three years ago when the 
Actuarial Society of America appointed 
a committee to prepare and submit a 
new table, it being claimed that in its 
present status it did not represent the 
true mortality experience of life insur- 
ance companies, and more recently by 
the fight at Albany in connection with 
the amendment to Section 97 of the 
New York insurance law dealing with 
the expense element in securing busi- 
ness. 

The question will come up at the 
regular meeting of the Actuarial Society 
of America in New York City this 
month and much interest is manifest 
among insurance officials as to what the 
report of the committee appointed to 
handle the matter will be. Why this is 
so, is hard to understand, as there does 
not seem to be any tangible connection 
between the American Experience Ta- 
ble and the Mortality Experience of 
companies, the former having no bear- 
ing on the latter. 

The American Experience Table is 
used as a guide in computing the re- 
serves as maintained by the various 
companies. 

To affect the mortality experience of 
a company it would be necessary to 
look to sources entirely different than 
that of the American Experience Table. 
It would be necessary to delve deeply 
into the very vitals of the business 
through the medical department, look- 
ing to an advanced and more efficient 
selection of risks, into the agency de- 
partment to determine the quality of 
agency representation possessed by the 
company. The agency force is in the 
nature of a camera through which the 
company sees the applicant for insur- 
ence. If the “lens” is defective it 
would be well nigh impossible to secure 
a true picture. The opinion of the 
agent is subsequently confirmed by the 
medical examiner before a policy is is- 
sued. The quality of these factors de- 
termine whether mortality is low or 
high, and not mathematics, 


While some revision of the American 
Experience Table may result from the 
consideration given and the action 
recommended by the committee of ac 
tuaries appointed for the purpose at the 
forthcoming meeting of the Actuarial 
Society, it will in no way affect the gen- 
eral principles applied in the conduct of 
the business from the mortality stand- 
point. 





INSURANCE SOCIETY MEETING 





Annual Election of Officers May 25— 
Donald C. Brown Paper to Be 
Read May 18 





(The annual meeting of the Insur- 
ance Society of New York will be held 
in the library at 84 William street, 
New York, on May 25. The annual re- 
ports of committees will be submitted 
and new officers elected. R. P. Bar- 
bour, Henry E. Hess, A. M. Thorburn, 
Albert R. Hosford and F. C. Buswell, 
all ex-presidents of the Society, com- 
pose the nominating committee. Chas. 
J. Holman has been president of the 
Society the past year, and the feeling 
is strong for his re-election. Mr. Hol- 
man is especially popular with the 
younger members, who will all be dis- 
appointed if he does not accept the 
nomination that will in all probability 
be offered him. 

There will also be a meeting of the 
Association on May 18 in the New 
York Board Room, at which time a 
paper prepared by the late Donald C. 
Brown, formerly of the General Ad- 
justment Bureau, will be read, and 
resolutions prepared by W. O. Robb 
and William M. Bament will be pre- 
sented. 





William H. E. Wehner, the new Medi- 
cal Director of the Fidelity Mutual Life, 
Las been a member of the Medical 
Board of the Penn Mutual Life for sev- 
enteen years. He received his early 
education in the Philadelphia schools. 
Afterwards he took a business course 
in the Bryan and Stratton College, and 
later studied under a private tutor. In 
1884 he entered Jefferson Medical Col- 
lege, Philadelphia, and it was there he 
made the acquaintance of Dr. Oliver P. 
Rex, medical director of the Penn Mu- 
tual. After ois graduation in 1887 he 
was made assistant to Dr. L. Webster 
Fox, and for three years did special eye 
work in the Jefferson Hospital. He 
passed a competitive examination and 
was appointed an interne on the staff of 
the Philadelphia Hospital. Upon com- 
pletion of his’ hospital service Dr. 
Wehner started private practice in Ger- 
mantown, one of Philadelphia’s exclu- 
sive residential sections. In 1898 Dr. 
Wehner was appointed a member of 
the medical board of the Penn Mutual 
Life, and continued to serve in that 
capacity until his resignation to accept 
the medical directorship of the Fidel- 
ity. Dr. Wehner is a member of the 
American Medical Directors’ Associa- 
tion, the Philadelphia Medical Examin- 
ers’ Association, Philadelphia Medical 
Club, University Lodge, F. & A. M., and 
was for ever thirty years a member of 
the Manheim Cricket Club. 

The Fidelity Mutual has retained Dr. 
Damon B. Pfeiffer, instructor in surgery 
«wt the University of Pennsylvania, in an 
advisory capacity. 

7” * * 


Norman Foster, New Jersey State 
agent for the Travelers, entered the in- 
surance business twenty years ago, 
when he joined the Travelers as a spe- 
cial agent. He was assigned to write 
accident in Newark and Trenton. Two 
years later he joined Van Sant, Cole- 
man & Co., as a junior partner and was 
also appointed State agent by the Trav- 
elers. For a short time he made the 
home office in Hartford. Mr. Foster 
started Mfe as a railroad man, then he 
studied telegraphy, and was an operator 
in Virginia for several months. 








BURWELL M. CROSTHWAITE 





Burwell M. Crosthwaite, of the B. 
M. Crosthwaite Co., is at the head of 
an agency which has been growing 
rapidly in New York, particularly in 
the automobile end. Mr. Crosthwaite 
was born in Buffalo, prepared for Yale 
in Toronto, Canada, and after his grad- 
vation from Yale, Department of Sci- 
ence, in 1902, he went into the insur- 
ance brokerage business. He had seven 
years’ experience in that end and then 
became an agent as well as a broker. 
For a time he represented companies 
in the suburban field only, at the same 
time becoming especially interested in 
automobile insurance, developing that 
end until now his office handles prob- 
ably as large a business as any agent 
in the country. B. M. Crosthwaite & 
Co. then branched out into a general 
agency. They represent the Newark, 
Springfield, Fire Association, Massa- 
chusetts Fire & Marine, New Jersey, 
Mutual of ‘Albany, Philadelphia Under- 
writers, London & Lancashire, G. & 
A. and the Preferred Accident. As 
brokers they control a number of large 


lines. Mr. Crosthwaite is married, has 
two children and lives in Pelham 
Manor. 

s - . 


Joseph A. Goulden, the veteran gen- 
eral agent of the Penn Mutual Life in 
New York, dropped dead in the Broad 
Street Station, Philadelphia, on May 3. 
He had gone to Philadelphia to attend 
a meeting of company officials. He was 
unaccompanied and the body was taken 
to a hospital where it was identified. 

Colonel Goulden was a descendant of 
Dutch ancestors, who had lived in 
Pennsylvania from before the Revolu- 
tionary War. He was born in Adams 
county, near Gettysburg, Pa., on Au- 
gust 1, 1844; educated in the public 
schools and in Eagleston College, Md., 
and served in the navy for two years 
during the Civil War. 


At the close of the war Colonel Goul- 
den became State manager of the 
Pennsylvania Reformatory. Afterward 
he engaged in the insurance business, 
going with the Penn Mutual. He 
lived in Pittsburgh for a time and was 
a traveling agent for the Company. 
About twenty-five years ago he became 
general agent for the Company in this 
city. He was made a trustee of the 
Company on January 1 last. 


Mr. Goulden was elected six times to 
Congress, representing the northern 


part of the Bronx. He was a Democrat. 
in city politics he was not exceeding- 
ly active. 


He served on the Board of 


The Human Side of Insurance 








Education for two terms and two years 
ago he ran against George McAneny 
for election as President of the Board 
of Aldermen, but was defeated. 

Mr. Goulden obtained the title of 
Colonel through service on the military 
staff of Gov. Pattison of Pennsylvania 
years ago. As a veteran of the Civil 
War he had a keen interest in G. A. R. 
affairs, He was a trustee for fifteen 
years of the State Soldiers and Sailors 
Home, Bath, N. Y., and was president 
for the last year or so. He was secre- 
tary of the commission that recently 
erected the Soldiers and Sailors Monu- 
ment in this city. He was married in 
December, 1867, to Isabelle Allwein of 
Lebanon, Pa. The couple had four 
children, three of whom, besides Mrs. 
Goulden, survive. The children are 
Maurice E., Mary E., wife of Alexis B. 
Blanchard of Pittsburgh, and Laura 
Goulden, who is Regina Fidelis in the 
Sisters of Charity. 


oe * * 


George E. Ide has been president of 
the Home Life for twenty-one years, 
The anniversary was this month, and 
general agents in all parts of the coun- 
try sent him messages of good will. 
Some of these representatives were 
with the company when Mr. Ide became 
resident. 

= * . 


Perez Huff, one of the largest pro- 
ducers in New York, has gone with 
the Travelers as a general agent. He 
resigned from the Union Central this 
week: 

. . . 


Mrs. D. M. Rolph, the only woman 
insurance commissioner, has climbed 
from a clerkship to head of the depart- 
ment in eight years. Young, attractive 
and witty, she is also a student of the 
business. As an illustration of her gift 
of repartee some one informed her re- 
cently that a certain insurance company 
cwned considerable brewery stock. 
“Don’t you think that they should sell 
this stock?” was a suggestion made. 
“Yes,” she answered. “Brewery stock 
may not be worth much in a few years.” 

* - * 


= 

Jesse S. Phillips, recently appointed 
insurance superintendent of New York, 
has returned from Albany where he at- 
tended the Constitutional Convention. 
Since his retirement from the Legisla- 
ture Mr. Phillips has been practicing 
law in Hornell, N. Y. Among his cli- 
ents is the Erie Railroad. 


* * * 


A. D. Kirkpatrick, special agent of 
the Home Insurance Company in To- 
ronto, and who became a lieutenant in 
the first Canadian contingent, was 
killed at Ypres last week. He was the 
eldest son of A. M. M. Kirkpatrick, On- 
tario general agent of the Home. 


George W. Meacham, who has been 
made manager of the teachers’ income 
department of the Fidelity Mutual Life 
in New York, is one of three brothers, 
all of whom are in the insurance busi- 
ness. Two of them are with E. E. 
Clapp & Co. George W. Meacham 
came to New York from the South- 
east, and at the time of the Armstrong 
Investigation was one of the leading 
producers of the country. After the 
Investigation he went into Wall Street. 
Returning later to insurance he made 
a mark as a writer of accident and 
health. 





HEARING BEFORE WHITMAN 

Albany, May 6.—Governor Whitman 
gave a public hearing on the Simpson 
Bill at eleven o'clock this morning. 
A group of New York fire brokers 
were present and pleaded with him to 
sign the bill, which had been unani- 
mously passed by the Senate. 








May 7, 1915 





11 





—_— 


Fire Insurance Department 





CARLSTADT BUTTON CO. SUES 





A CANCELLED POLICIES DISPUTE 





Building Caught Fire Before New Poli- 
cies Taking Place of Old, Were 
Delivered 





A controversy between the Magee 
Agency, and Carey Brothers, agents in 
Hoboken, regarding the replacing of 
policies on the risk of the Carlstadt 
Button Co., Carlstadt, N. J., has 
reached the courts, and several compa- 
nies have been sued. 

The plaintiff sets forth in its bill of 
complaint that shortly prior to the fire 
in the button factory the Niagara is- 
sued a policy and delivered it to the 
Carlstadt Button Co.; that shortly 
thereafter the policy was called for by 
the agents and it was surrendered on 
the express understanding that it was 
to be replaced by policies for $2,500 
each in the New Jersey Fire and the 
Pittsburgh Underwriters, the Niagara 
policy having been for $5,000. Later, 
before any policies had been delivered 
by the New Jersey or the Pittsburgh 
Underwriters the building caught fire 
and was almost totally destroyed. 

Suit Under Alternative Act 

The suit, which is in the New Jersey 
Supreme Court, was brought in the al- 
ternative under the new practice act, 
giving that right. The Niagara is sued 
for $5,000, or, in the alternative, the 
New Jersey for $2,500 and the compa- 
nies constituting the Pittsburgh Un- 
derwriters for $2,500. 

A binder was issued for $20,000. The 
Aetna was on the binder for $5,000, 
other companies for $15,000. In the 
case of the other companies policies 
were afterward delivered and with 
some of them settlement has since 
been made. The Aetna declined to is- 
sue a policy, and it was in place of this 
binder, so far as they were concerned, 
that the policy was issued by the Niag- 
ara for delivery. 

Says Agent Gave Verbal Agreement 

The plaintiff alleges that the Magee 
Agency promised verbally to issue an 
additional $2,500 in the New Jersey 
Fire, and $2,500 in the Pittsburgh Un- 
derwriters to take the place of the Ni- 
agara’s $5,000 policy, which was can- 
celled and surrendered. 

It is understood that the Magee 
Agency denies that any verbal con- 
tract or promise was made. Carey 
Bros. claim to be contrary. 

Richards & Affeld represent the Ni- 
agara; Richard Boardman, the Pitts- 
burgh Underwriters; William R. Cod- 
ington, the New Jersey; Arthur H. Bis- 
sell, the Carlstadt Button Co. 





ACTUARIAL PROBLEMS 





E. G. Richards Due From Coast—inter- 
esting Questions of Writings 
to Be Solved 





Manager Richards, of the North Brit- 
ish & Mercantile, returned to New 
York this week from the Pacific Coast. 
One of the interesting questions that 
confront him as chairman of the actu- 
arial bureau committee of the National 


Board of Fire Underwriters is the 
question of writings, and here are two 
of the problems in a nutshell. 

A certain company writes $100,000 
covering a storage risk, the policy run- 
ning for two weeks. How shall such 
a writing be reported? There are two 
weeks of every month when the risk 
is uncovered. 

Then there is a company which 
writes a $100,000 policy covering a 
period of one month each year. Other 
companies write a similar amount dur- 
ing various months, so that at the end 
of the year no one company has car- 
ried more than $100,000 a month, but 
the risk has always been covered. 
Shall a company which is on the risk 
only for a month report a $100,000 
writing? For instance, the risk burned 
when the company was not covering 
it, should it have reported its writing 
as $100,000 anyway, or as part of it? 





NEW WASHINGTON AGENCY 





Johnson & Adams to Represent Peo- 
Ples’ National and Hand-in-Hand— 
General in Virginia 





Washington, D. C., May 3.—Johnson 
& Adams, Southeastern managers for 
the Continental Casualty Company, 
will hereafter engage in the fire insur- 
ance business also. They have been 
appointed agents for the Peoples’ Na- 
tional Fire and the Hand-in-Hand. 

The General Fire of Paris expects 
to be admitted to the State of Virginia 
during the week. 

The latest report of the United 
States Census Bureau shows that resi- 
dents of the District of Columbia carry 
the largest insurance per capita. It 
averages $239.40 per capita. The State 
of Oklahoma is placed at the lowest 
mark, with $48.29. The total] life insur- 
ance in force in the United States 
made an increase of 92 per cent. in 
the last ten years. The amount of in- 
surance in this country increased from 
$6,131,000,000 in 1900 to $11,799,000,000 
in 1910. The increase in ten years 
was from $80.69 to $128.29. The insur- 
able adults in the United States 
amount to twenty millions, and the 
average per capita is $128.29. 


TO MEET IN UTICA 





Annual Convention of New York State 
Association of Local Fire Insur- 
ance Agents 





The annual convention of the New 
York Association of Insurance Agents 
will be held in Utica on June 10-11. 
The invitation extended by the Fire 
Underwriters’ Association of Utica was 
accepted last week. 


BUYS OUT D. B. ALLEWELT 

Logue Brothers, Inc., of Pittsburgh, 
kave purchased the fire insurance busi- 
ness of D. B. Allewelt, 245 Fourth ave- 
nue, Pittsburgh. 


COMPLAIN OF NEW YORK RATES 

Agents up-state are making consider- 
able criticism of low rates, and there is 
a recurrence of the dissatisfaction first 
expressed when the dwelling schedule 
went into effect. 





FIRE 


CASUALTY 


LIFE 





A reputable, well established and equipped General 
Agency desires additional underwriting facilities for 
Pennsylvania, Southern New Jersey and Maryland. 
CORRESPONDENCE SOLICITED 
Address “GENERAL AGENCY” 
Care of The Eastern Underwriter, New York City 
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SUCCEED JOHN M. TALBOT & CO. 





Russell, Scott & Ziegler Organize New 
Agency to Take Over 
Business 





The Russell, Scott & Ziegler agency 
has been organized to succeed John M. 
Talbot & Co., as Metropolitan agents 
of the Aetna Fire Insurance Company 
of North America, Alliance, Assurance 
Company of America and Standard. 
The reorganization followed the death 
of John M. Talbot. 

Joseph W. Russell, head of the new 
agency, is a capable fire underwriter. 
He started with the Aetna twenty- 
three years ago as a stenographer at 
the home office in Hartford. He was 
clerk of the Hartford City Council for 
a number of years, and was one of the 
organizers of the first McKinley Club 
in the country. The Russell family 
has been prominent in Hartford affairs 
for generations, and political opportu- 
nity came to Mr. Russell as a matter 
of course. However, he decided for 
the insurance business, and his ability 
was shortly rewarded by his appoint- 
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ment as examiner of the Texas depart- 


ment of the Aetna. Since that time he 
has been rapidly advanced as special 
agent of the Company for New Eng- 
land and as resident attorney for New 
York, which position he has held for 
the past eighteen months. He will re 
tain this connection, thus giving home 
cffice facilities to New York brokers. 

Graham Scott was a member of the 
John M. Talbot agency, and is a son 


of the late William A. Scott, founder 
of Scott, Alexander & Talbot, which 


agency was succeeded by John M. Tal- 
bot & Co. 

William Ziegler has been connected 
with the agency for twenty-seven 
years, during most of which time he 
acted as counter man. The same com- 
panies and territory represented by 


John M. Talbot & Company have been 
retained by Russell, Scott & Ziegler. 





BACK FROM UP-STATE TRIP 

Manager Perkins, of the Eastern di- 
vision of the North British & Mercan- 
tile, has returned from a two weeks’ 
trip, during which he visited agents in 
New York State. 


DLITAN AND SUBURBAN DISTRICT 


KS ANYWHERE IN THIS TERRITORY 
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G. SIN 


GENERAL AGENT 
OF William Street, New rk. 
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SEVENTY-FIVE YEARS OLD 





Jones & Whitlock, Who Have Anniver- 
sary This Year, Discuss Some Old 
Insurance Documents 





Jones & Whitlock, who represent 
the Insurance Company of North 
America, and other companies, and 
who are also insurance brokers, have 
written the following letter to The 
Eastern Underwriter: 

New York, May 3, 1915. 
Editor The Eastern Underwriter: 

We have just been reading, with con- 
siderable interest, the article headed 
“Oldest policy” contained in your issue 
of April 30, 1915, referring to the Pru- 
dential’s chart exhibit in San Fran- 
cisco. 

When we came to the statement 
that “The earliest existing American 
insurance contract is a policy issued in 
Boston on the 13th day of March, 
1746,” we took a look for comparison 
at an old policy hanging in our private 
office, which was issued to James Pitts 
of Boston, New England, on August 
4th, 1740, and signed on that date by 
the following underwriters: And. 
Olivez, Thos. Hutchinson, Joshua 
Cheever, Thos. Gunter, each for fifty 
pounds on the schooner “Rachell.” 

This policy has been hanging in our 
office for years, having been secured 
by some member of our firm long be- 
fore the recollection of any member 
now living, but when you consider that 
we are celebrating this year our 
seventy-fifth anniversary as insurance 
brokers, our business having been es- 
tablished in 1840 by John D. Jones, 
who subsequently left us to assume 
the vice-presidency of the Atlantic 
Mutual Insurance Co., it is not to be 
wondered at that we have what ap- 
pears to be the oldest American poli- 
cy, if the dates quoted by you are 
correct. 

We have another policy in the office 
issued in Providence, New England, on 
April 18th, 1752, to Uriah Arnold, on 
brig “Arthur,” underwritten by John 
Stevens for four hundred _ pounds. 
This evidently would also rank among 
the oldest American policies. 

We have no objection to you pub- 
lishing this letter if you find the ori- 
ginal date printed by you is correct, 
as we are naturally much interested 
now in learning whether we are actu- 
aliy the owners of the oldest known 
American policy. 

Yours truly, 
JONES & WHITLOCK. 





EDISON ON HIS OWN FIRE 





Defends Concrete Construction and 
Criticises Brick—Stirred By Arti- 
cle in “The Clay Worker” 





Thomas A. Edison has written a 
statement defending the fire fighting 
possibilities of reinforced concrete 
construction, saying in part: 


The Detroit brick manufacturers 
and dealers association is distrib- 
uting throughout the United States 
a pamphlet entitled—‘The Edison 
Fire,” the contents consisting of a 
re-print of an article appearing in 
a trade journal, “The Clay Worker.” 
The entire purpose of this publica- 
tion is to discredit, and if possi- 
ble, retard the use of reinforced 
concrete in the construction of 
fireproof buildings. The results of 
the fire at my plant on December 
9, 1914, are used in an entirely 
false and misleading manner. Of 
the seven’ reinforced concrete 
buildings none were destroyed. A 
small section of the upper floor of 
one of the buildings fell in, but 
was supported by the lower floors. 
The pamphlet referred to present- 
ed three views of this, the suggest- 
tion being that they were of three 
different buildings. The brick ad- 
ministration building to which 
they refer, which remains stand- 
ing, was protected by an adjacent 











concrete building and was not sub- 
jected to the fire. 

Every brick and steel building 
which was attacked by the fire was 
completely destroyed, together 
with all the machinery they con- 
tained, while the damage done to 
the concrete buildings amounted to 
about 12% per cent., and of the 
machinery contained in the con- 
crete building 98 per cent. was 
saved and is now in operation. 
Manufacturing was resumed in 
some of the old concrete buildings 
within a few weeks after the date 
of the fire. Temperatures were far 
in excess of those in the ordinary 
fire, but reinforced concrete showed 
its superiority over any other fire 
resisting material. 

I regret that any representative 
of the brick interests should have 
seen fit to sponsor this publica- 
tion, the evident purpose of which 
is to deceive. The millions of dol- 
lars of fire losses in this country 
annually make it a matter of mo- 
ment that the superiority of rein- 
forced concrete for fireproof struc- 
tures should be thoroughly under- 
stood, and it is for such reason 
that I have written this letter. 


FIRE-RESISTING GLAZING 
Reports of British Fire Prevention Com- 
mittee on Some Recent 
Investigations 





Two reports have been issued by the 
British Fire Prevention Committee on 
recent investigations undertaken by 
them with wired glass as applied to 
window openings and to. skylights. 
These are a continuation of a series of 
tests with wired glazing started some 
ten years bank, and the series of re- 
ports spread over the last- decade show 
the remarkable manner in which the 
fire resistance of glazing of this type 
bas been successfully developed. 
Evidence has been affcrded of the 
fact that wired ‘lazing, when used 
vertically in windows, has withstood 
the heavy strain of the British fire pre 
vention committee’s tests for a period 
of ninety minutes at temperatures 
gradually increasing to 1500 degrees F., 
the fire tests being immediately fol- 
lowed by the application of water from 
a steam fire engine applied at close 
range. Further, when used _ horizon- 
tally, this glazing withstood a fire test 
of an hour’s duration at similar tem- 
peratures, followed by a similar appli- 
cation of water. Both tests are rec- 
crds, and put modern wired glazing, 
when suitably fixed, in the same fire re- 
sistive rank as fire-resisting partitions 
and doors of considerably greater thick- 
ness and weight. 


COMPANIES WIN 





Sued by Woman Serving Time for 
Arson—Jury Says “No Cause for 
Action” 





Mrs. Sophia Skalla of Washington, 
New Jersey, lost her suit against three 
fire insurance companies last week, 
when a jury in Judge Silzer’s court in 
Warren County, brought in a verdict 
of “no cause for action.” 

Mrs. Skalla owned a pavilion which 
was totally destroyed some months ago 
by an incendiary fire. After a trial 
Mrs. Skalla was found guilty of arson 
and sentenced from two to. seven 
years in the State prison at Trenton. 
After being convicted she started suits 
against three companies that refused 
to pay her claims. 

In charging the jury, Judge Silzer 
said that the fact that Mrs. Skalla had 
been convicted in a criminal court 
should not weigh against her in this 
case. 





WHILDEN & HANCOCK MOVE 

Whilden & Hancock, well-known in- 
surance brokers, have moved from 95 
William street to 1 Liberty street, New 
York. 























The Lesson of This 


Contrast Is in Two Words— 
““Pyrene Protection”’ 





The Pyrene Fire Extinguisher is recognized 
by fire engineers as a superior, scientific 
method of extinguishing dangerous incipient 
fires wherever they occur—in the factory, the 
power station, the railway car, the automobile 
or the home. 

Where fires are complicated by arcs and live 
circuits of high voltage, Pyrene is the weapon 
that conquers both arcs and fires. 

It is the most effective extinguisher on highly 
infammable materials, such as oil, greasy 
waste and gasoline. It will not freeze at 50 
degrees F. below zero and is good until used 
—easily operated by man or woman. 





Brass and Nickel-plated Pyrene Fire Extinguishers are 
included in the lists of Approved Fire Appliances issued by 
the National Board of Fire Underwriters, and are Inspected, 
Tested and Approved by, and bear the label of, the Under- 
writers’ Laboratories, Inc. = 


PYRENE MANUFACTURING CO., 
52 Vanderbilt Ave, : : : : NEW YORK 








Aberdeen, S. D. Butte Duluth Phoenix, Ariz 

ton Charlotte, N. C. Fargo, N. D. Pittsburgh 
Anderson, S. C. Charleston, W. Va. Jacksonville Richmond 
Atlanta Chicago Louisville St. Paul 
Baltimore Cincinnati Memphis Salt Lake City 
Birmingham Cleveland Milwaukee San Antonio 
Boston Dayton New Orleans Seattle 
Bridgeport Denver Oklahoma City York, Neb. 
Buffalo Detroit Philadelphia 


California Distributors: GORHAM FIRE APPARATUS CO., San Francisco, Los Angeles 
Distributors for Canada: MAY-OATWAY FIRE ALARMS, Ltd., Winnipeg 
Distributors for Great Britain and the Continent: THE PYRENE CO., Ltd., 19-21 Great Queen St., London, W. C. 
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E. W. WILE DISCUSSES SALVAGE 





HOW IT CAN BE MINIMIZED 


New York Adjuster Cites Several Cases 
—Traces History of Salvage 
Corps 








E. W. Wile, a well-known adjuster, 
in discussing “Salvage” before the In- 
surance Society of New York said the 
first salvage corps was organized in 
London in 1865. The present Ameri- 
can system is patterned after the Eng- 
lish. He said in j art: 

Let us assume that investigation of 
both claims and claimant has been 
made and we are satisfied with the 
genuineness of bota. Assured is manu- 
fecturer of a textile product (cotton 
aress fabrics); fire occurs, causing an 
approximate loss of 50 per cent. to 
stock contained in warehouse. Never 
having sustained previous loss, pleads 
ignorance of procedure; adjuster sus- 
gests compliance with policy contract, 
his attention of ccurse is directed to 
lines 67 to 80; the suggestion, we re- 
egret to note, is not complied with, ow- 
ing in most cases to outside influences 
brought to bear upon the assured. Let 
us assume further in this case that 
congested condition of this warehouse 
made it quite impossible to separate 
ccods on the premises. Companies 
have an undetermined interest in the 
remaining value o7 the damaged prop- 
erty; its value would deteriorate 
rapidly if allowed tc remain in its pres- 
ent quarters; in such instances it 
would appear to us that companies’ in- 
terests would be best conserved, and 
we know of no better method of execut- 
ing the letter and spirit of the policy 
contract than avai:ing ourselves of the 
recognized salvatory, and the service it 
extends; provided, however, that a 
proper agreement be entered into be- 
tween the interested parties in order 
that there shall be no waiver of any of 
the rights of either of the parties un- 
der the policy contract, by reason of 
such operation. We maintain the 
agreement should be an instrument 
legally prepared, ard its adoption re- 
quired in every salvage operation Com- 
panies would then be _ safeguarded 
against subsequent developments which 
might arise in course of adjustment. 

The salvatory having performed its 
duties under this latter agreement, the 
stock dried, re-conditioned, inventoried 
and ready for adjustment, companies 
are now in a posit‘on for adjusters to 
iutelligently pass upon the loss and de- 
termine same with assured, with surely 
a greater degree of accuracy than if 
the stock still remained in the fire 
premises. Again, should we fail to ar- 
rive at an amicable conclusion with as- 
sured, the stock is in eminently better 
cond‘tion for an appraisal than at its 
former location. 


Adjustment On Perishable Goods 


Of course, claims will and do arise, 
ibe exigency of which require even 
wore prompt action; for instance, 
where the loss is confined to food and 
for other kindred products, whether 
enimal or vegetable, the character of 
which is readily attacked by fire; in 
such cases the adjuster at once recog- 
nizes the urgency of the situation and 
consults and acts upon expert advice in 
the particular line, and proceeds accord- 
ingly—the question of salvage opera- 
tion depending wholly upon information 
Turnished by the expert. 

Minimization of salvage handling 
cannot be determined by any fixed rule 
or process. Each and every claim pre- 
sents its own peculiar conditions, and 
must be cons‘derel by itself as a sepa- 
rate and distinct proposition. We take 
issue with theorists who advocate ap- 
praisal as the fundamental and only 
method for establishing measure of 
loss, relegating the question of salvage 
as secondary. 

We believe that every possible effort 
should be exerted to arrive at an amica- 
ble conclusion with the assured. Com- 
panies should invariably insist upon a 
compliance with policy conditions as 
far as practicable; where premises are 


unfit for such operations, recourse 
should be had immediately to the sal- 
vatory (under agreement, of course), 
and the spirit of the policy fully com- 
plied with, to the end that companies 
would surely benefit thereby. 


Manager Advocates Appraisal 

We believe this theory, if more gen- 
rally adopted, would assist in mini- 
mizing salvage handling. The manager 
of one of the local offices here in New 
York ventured the suggestion that 
operation along these lines would entail 
large expense which could be avoided 
by having appraisal on fire premises 
We replied, “Yes, quite true. if cond'- 
tions be such that no further damage 
could accrue to stock, and the same 
properly arranged for intelligent inspec- 
tion on the fire premises, etc., etc.” It 
has been our observation and experi- 
ence that only in rare instances could 
this manager’s theory prevail. 


The adjuster of to-day is well quali- 
fied to pass upon this question and he 
who follows conscientious lines and in- 
terprets the policy contract in the true 
spirit of its intent, cannot fail to 
achieve proper results, irrespective of 
which salvage avenue the adjuster pur- 
sues. Adjusters generally are familiar 
with trade conditicns, all of which ma- 
terially enter into their deliberations 
and subsequent calculations in deter- 
mining the measure of loss. 

A Loss Committee Experience 

The foregoing cails to mind an inter- 
esting case, which was handled by the 
Jess committee of the New York Board 
ef Underwriters. Assured submitted a 
hook statement of $60,000, claiming 
same as the sound value of stock con- 
sisting of woolens for the cap and ‘cloak 
manufacturing trade, lot of made-up 
iadies’ garments, taken over by assured 
on a “bad” debt, vintage unknown, lot 
of piece silks for manufacturing trade, 
and miscellanecus lot of cotton goods, 
many of which were obsolete. After 
exhausting every effort to arrive at a 
proper value it was finally agreed to 
remove stock to salvatory, where the 
g00ds would be re-conditioned, inven- 
toried and prepared for appraisal or 
otber disposition. Assured inventoried 
stock as removed submitted a value 
gross of $52,000 and a claim of $35,000. 
Adjusters made a very critical exam- 
ination of the stock at the salvatory, 
made comparisons with their records; 
briefly stated, we maintained a 42 per 
cent. depreciation of the entire piece 
cf goods stock, depreciating other 
stock accordingly, assured accepting 
adjusters’ offer of settlement basis 
vpon sound value of $40,000 and loss 
of $23,000. Adjuster’s contention was 
aetermined upon after goods had been 
arranged for us at the salvatory; the 
operation laid bare the character of 
the whole stock, much of which was 
cbsolete and consequently in little de- 
mand. 

This case is not an exceptional one. 
We question whether we could have 
obtained the same result had the stock 
not been removed. 

Salvage operation should be and we 


sistent, nevertheless, conditions arise 
whereby net results to companies are 
enhanced by taking over the stock. 


Effect of Modern Fire Fighting 

Under modern fire fighting methods 
damages are no longer confined to the 
fire floor and the proverbial ‘one above 
and below.” High pressure sprinkler 
4ystem (efficient and deficient) stand- 
pipes, perforated pipes to tasement 
und sub-basements, stand forth in bold 
relief when the adjuster is confronted 
with the average claim of today. We 
liave a case in mind, Bleeker street, 
near Greene, fire in top floor of seven- 
story building. Engine responded to 
clarm, hooked up to what engireer sup- 
posed to be the stand-pipe, instead of 
which he had connected up to a perfor- 
ated pipe line to sub-basement. This 
affair cost the companies abouz $15,000. 
The stock, all cotton piece goods, was 
salvaged because of the serious dam- 
ege thereto. 

The average loft fires in this city 
where same is confined to place of ori- 
sin, with aid of either hign-pressure 
zervice or sprinkler equipment, almost 
invariably strikes from one to six inno- 
cent bystanders on the floors below 
ond above, whose wares have been 
soaked sufficiently to render same un- 
marketable for their use in a going 
*Yusiness. These sufferers in most cases 
are quickly treated and cured. 





PLATT & FARNUM’S' ADDITION 
Secure Metropolitan Automobile Rep- 
resentation of Insurance Company 
of North America 


The Insurance Company of North 
America appointed Platt & Farnum 
agents of the automobile department 
of the Company in the New York 
Metropolitan district on May 1, in ad- 
dition to the local marine manager- 
ship which they already had. 

L. Edward Shaw will supervise the 
automobile department of ‘Platt & 
Farnum and will be assisted by J. F. 
R. Packhard. Mr. Shaw has pushed 
the automobile business for Platt & 
Farnum since its inauguration in that 
office about two years ago. 

Platt & Farnum now manage - both 
the Insurance Company of North 
America and the Alliance for the New 
York Metropolitan district, and are 
the only office in the city giving a 
motorcycle fire and theft coverage. 





CASUALTY COURSE 

The Fire Insurance Club of Chicago 
plans to give a course of study in the 
casualty business to five hundred young 
men next year. President E. W. Jew- 
ell thinks that there are that many men 
in the fire insurance business who will 
be glad to avail themselves of this op- 
portunity. 

There will be but one class for the 
season 1915-1916. This will take up the 
junior year work. The following year 
the first and second year courses will 
be given and the third season all three 


NO AGREEMENT 
insurance Department Hears Managers 
Robb, Hess and Sigeson Regard- 
ing Rate Stop Suggestion 





Following the statement of the New 
York Insurance Department criticising 
the New York Fire In:urance Exchange 
tecause of its method of handling of the 
Dobbs Ferry insurance rate complaint 
there was a hearing in the Insurance 
Department on Monday attended by 
representatives of the rating organiza- 
tions. Those present were Willis O. 
Robb, of the New York Fire Insurance 
Exchange; Henry E. Hess, of the Sub- 
urban Fire Insurance Exchange; and 
Manager E. H. S‘geson, of the Buffalo 
Peard of Fire Underwriters. Ralph 
Potter, of Syracuse, did not attend. 

It will be recalled that the depart- 
ment had made a suggested ruling pro- 
viding practically for a stay of rate or- 
aers upon the comp‘aint of a dissatis- 
filed policyholder. ‘the rate managers 
and the department did not come to 
any agreement because of varied condi- 
tions prevailing in the various terri- 
tories covered by the rating organiza- 
tions. A different ruling for each asso- 
ciation may be made.. 


TURN DOWN BIG ESTATES 

One of the leading fire insurance 
companies of New Jersey is no longer 
writing large estates in the suburban 
district. This Company noted the grow 
ing list of losses on Long Island and 
in New Jersey on fine homes, and. 
after sustaining a $13,000 loss on one 
of these estates, decided to refuse this 
business. 





N. F. P. A. LUNCHEON 

The National Fire Protective Asso- 
ciation will hold a luncheon on May 12 
at the Hotel Astor, New York, at 1 
o'clock. The speakers will be George 
McAneny, President of the Board of 
Aldermen of the City of New York; 
Allan Robinson, president of the Allied 
Real Estate Interests, and Franklin 
H. Wentworth, secretary of the Asso- 
ciation. 


OBTAIN CONTROL OF 

THE FRANKLIN FIRE 

(Continued from Page 1) 

the San Francisco fire it paid $1,361,- 
280 in losses. To meet these losses its 
capital was reduced from $400,000 to 
$100,000, and then increased by the is- 
suance of $300,000 of new stock at 200 
per cent., $600,000 being added to these 
resources during the year. In 1910 the 


capital was increased from $400,000 to 
$500,000. The additional stock was 
sold at a premium of $25, producing 


additional surplus. 

The real estate of the Company con- 
sists largely of its home office build- 
ing, 421 Walnut street, Philadelphia, 
carried at $105,000; and brick and 
stone dwellings in Philadelphia. The 
Company since its organization has 





believe is discouraged as far as con- courses. paid nearly $7,000,000 in losses. 
Office Office 
puitapevPHia | Clarence A. Krouse & Co. NEW JERSEY 


325 Walnut Street 











GENERAL INSURANCE AGENTS 
PENNSYLVANIA = 


Making a Specialty of FIRE, TORNADO and LIABILITY Insurance 





With over twenty-five years continuous experience, we are thoroughly qualified to 
properly safeguard your clients interests 


Sixteen leading Companies represented in our agency 


YOUR PATRONAGE IS SOLICITED 


——NEW JERSEY 


Stone Harbor and Haddonfield 
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NEWARK PREMIUMS 


Last Half Last Halt 
of 1912 of 1914 





Aachen and Munich ....... $ 4,055.83 $ 3,933.10 
PR > ecnreciiescceeesietos 8801.57 12,719.31 
Agricultural 2,214.22 4133-44 
AIDARY . occecs 4,666.54 3,663.32 
Allemania 1,557-06 2,637.00 
Alliance, Pennsylvania ...  .......- 915. 83 


Alliance, Pennsylvania .... 
American Central ......... 
American Druggists ....... 
American Lloyds 
AMETICAN occ rcecccccsvesece 
American Union .........-- 
AFIZONA §oevcscccccsccvccvcces 
Arlington  .ccccscccccsccceces 
Assurance Co. 
Atlas Underwriters ; 
PEE -ctincevarcsvawnsinccuce 
Ben Franklin Underwriters 
British-American 
ee rar TT rere 
British Underwriters ...... 
Buffalo Commercial ....... 
Buffalo-German 
Caledonian Americ 
Caledonian 
Calumet 
Camden 
Capital 
Central National 
Central Union ...<ccccccvces 
Century eeeeees 






























































City of New York ........ 
Cleveland National ........ 
Columbia National 


Colonial Underwriters 
Commerce oecccvceces 
Commonwealth  .......+++++- 


Commercial 
Commercial , Union 


Commercial Union, N. Y 
CONSOTEIR cccccvcces ; 
Connecticut 

Continental ......... 
County Fire ......000- 


Delaware pxncmevepeenss ‘ 
Delaware Underwriters ... 
Detroit geaeeuees 

Detroit Nati 
Duquesne Unc 
Empire City ‘ 
astern Underwri 
Equitable ev ecsorsccveseses 











Fidelity Underwriters 
Fire Associatior ‘ : 
Firemen’s, New Jersey 
Firemen’s, D. ae 


Firem 







1,703.82 
6,952.64 
1,740.94 
. a 41,682.97 
53979-04 4,921.53 

389.64 
2,341.56 
3,812.16 
1,782.75 


Ro Sc. 
_& Globe 















Na . 
, Mech anics : 
hela Underwriters 
1€ nderwriters 

1 ar d. Du ee 
ational Ben Franklin 
Nation al, Connecticut 


Nation Fae 1,217.13 1,001.13 
Nati ] 





New Brunswi Rs insabotwiaretintes 3,250.64 2,937.85 
New pomoctize , ee 8,631.32 7337-80 
New Haven nderwriters.. 1,011.5 1,256.71 





New Jersey : 
ew York Underwriters .. 





ara 
Niagara Detroit U 
Nord Deutsche .. whee 
North British and Mer.. 





North British and Mer 4,936.02 
North River cebeenaves 7,759.06 
Northern naneal 1,707.37 
Norwich Union 6,063.28 
Northern macenera a 12,027.64 
orth Wester rn Nat. 1,937.10 
Dt 0 Rae 3,648.02 
Ge ROE cxnscecesvacesecs 5,396.27 
Orient ine diinmawneee 1411.38 








POMGGR. veccccccceccrccessees 1,043.22) +--+. 
PEMGNOUREEG  occciccceesescs 5715-59 6,854.66 
Penn. Lumberman’s Mut. .. ——- 1,041.65 
People’s National ........ 1,042.7) 2,311.5 


Philadelphia 


Underwriters 7873.04 5730-35 

















POOL bavccteasccccbcctusae 44 

PONE, -scccccstaccoscscsdes q 

PEE anavesecesie i 

Pittsburgh J 

Pittsburgh Underwriters 1,153.60 1,608.25 
PEE cicceaencssctbeses GAG . sccvescs 
DN. dnadcunddeskenen’ 2,622.04 2,764.01 
Prussian National ......... 1,510.15 861.79 
OE Rr 8,907.09 8,423.80 
PE cnsnsaciandicontanes 2,644.0! 1,364.88 
Rhode Island ...........+++ 3,304. 2,979.09 
Rochester Ger. Undrs. .... 4,854.27 771.00 
NS Re rrr 16,549.33 18,100.09 
Royal Exchange ........... 3,817.55 2,334-34 
Scottish U. &. N. 6,497-5 5,160.90 
Security 3428.1 3,045.00 
Springfield 14,442.95 14,007.74 
Sovereign $30.59 cee evenee 
Standard, Connecticu 1,768.50 1,769.61 
Standard, New Jersey ... 5,064.46 45732.58 
ee rrr rrr 295.07 127.60 
Standard, Connecticut ...... 1,021.88 92.58 
ee rrr 655.01 247.52 
— US edb PRCEORROSD pS ee 
WOON.  canencasecxenccess cones 1,214.71 2,437 -63 
St. Paul >) eer 1,729.40 4,228.89 
TD ed ilendenapescasssecenes 13,676.00 11,918.98 
Sun Underwriters ........... ee ee 
PED vacccnecenecncrsaces 4,780.82 760.52 
BME - Recenvscasouwesceoneees 2.60 183.35 
United Fireman’s .......... 1,076.57 851.95 
SFRIROD DHONEE cicvaseccossoce 5,453-63 2,676.46 
Urbaine .... 

WECAR iosee 

Westchester ......... 

Western, Canada ......... 1,748.33 2,249.20 
Western, Pennsylvania .... REE éaccecee 
Williamsburgh City ...... 2,314.66 8,495.27 
WOE cvtwancdcccacnenes 1,651.23 2,108.50 





SUES FAMOUS MEN 


Vacht Owner Starts Individual Action 
Against “at the United States, 
Lloyds” 


One hundred prominent men, among 
them Frank A. Vanderlip, Adrian Ise- 
lin, Jr., James L. Laidlaw and Samuel 
Sloan, as the “At the United States, 
Lloyds,’ are being sued by Captain J. 
Albert Fish, of Boston, for $150 each to 
indemnify for the burning of his yacht 
the Senta, off Martha’s Vineyard, in 
October, 1910. 

On April 15, 1910, the captain says 
in his complaint, his auxiliary cruiser 
was undergoing repairs at Port Jeffer- 
son, Long Island. He decided to insure 
the boat and paid a premium to the 
firm of Higgins & Cox, attorneys at 
New York City for the United States 
Lloyds. 

In the early Fall, after cruising in 
the sound, he put in at Edgarton, 
where on October 25, 1910, the Senta 
burned to the water’s edge and sank. 
The captain immediately notified the 
Lloyds of his loss, but has since found 
great difficulty in collecting his claim 
of $15,000. 

The Lloyds said that they would not 
pay the claim, contending that the 
plaintiff was “responsble through his 
negligence.” So the captain in order 
to get any satisfaction, has to hail each 
one of the hundred into court, where 
he may, after years of fighting, secure 
some reimbursement. 





KEEPS ROYAL EXCHANGE 
R. B. Stoutenberg, of Newark, has 
resigned all of his fire companies with 
the exception of the Royal Exchange. 








NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire insurance Company in New Jersey 


INCORPORATED 1811 


Agents Desired at Unrepresented Points 





Firemen and Councilmen Quarrel 
Insurance Companies Sustain Loss 


men and local 


chemical engine. 


Broom Co., 


STAND BY AND PLANT BURNS 


—An Investigation 


Companies are making an investiga- 
tion of a situation in Washington, N. 
J., that would not seem possible did 
not such episodes occasionally crop up 
in American municipal life. 
panies have had to pay an $8,000 loss 
in Washington, N. J., because the fire- 
council of the town 
have quarreled over the purchase of a 
The firemen refused 
to use the apparatus when a fire broke 
out, with the result that flames which 
the chemical engine might have ex- 
tinguished spread through and destroy- 
ed the entire plant of the Bowers 
causing a loss of $12,000. 
The council refused to make an ap- 
propriation to purchase tne engine and 
firemen have 
ratus. 


dismantled the 
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The com- 
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CASH CAPITAL - $5,000,0%0.00 
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W.F,. WHITTELSEY, Marine Secretary 
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ROBERT J. WYNNE, Pres. 


WM. SOHMER, 75 William St. 
New York City. 


First National Fire Insurance Company 
of the United States 


WASHINGTON, D. C. 


STATEMENT OF CONDITION DECEMBER 3ist, 1914 


LIABILITIES 
wand 3 254,500.00 Outstanding Fire Losses ...................8 39,278.41 
Bae 235,600.00 Unearned Premium Reserve ................. 244,603.01 
972,966.29 | Accrued Charges on Real Estate............ 18,646.29 
soceee FS 2 | i aaereeoneneeneseee 8,156.78 
38,387.53 Capital Stock Fully Paid......... $877,275.00 
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27,215.03 | EY tala: d ab ode a we shew wie awe 404,407 .6 
eeeeee 4,692.31 Surplus to Policyholders ...................$1,303,943.32 
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JOHN E. SMITH, Managing Underwriter 


Brooklyn Agent, 





FRANK ECKEL BECKER, 153 Remsen St. 
Brooklyn, N. Y.. 
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BROKERS ACTIVITIES 








HAS DOUBTS ABOUT PROGRESS 


5. R. WEED’S COMMENT ON FORMS 








New York Broker’s Plain Talk to Fire 
Underwriters’ Association of the 
Pacific 





Samuel R. Weed, of Weed & Ken- 
nedy, read an interesting paper on 
“Progress in the Wrong Direction” at 
the recent meeting of the Fire Under- 
writers’ Association of the Pacific. In 
part he said: 

“Even insurance managers have cu- 
rious ideas of progress as was instanc- 
ed some years ago when a company 
which for years had refused to insure 
linseed oil mills was offered a risk 
which was operated under an ‘im- 
proved method.’ Because it was a ‘new 
method’ the manager concluded that it 
must be an improvement and accepted 
$20,000 upon the property. Six months 
later the manager’s office was adorned 
by a photograph of the ruins of the 
new method mill and the company held 
a receipt for total loss. Then the man- 
ager knew that in fact the ‘new pro- 
cess’ was 500 per cent. more danger- 
ous than the old and had a lesson on 
progress in the ‘wrong direction’ which 
he will never forget. But he has per- 
manently retired from fire underwrit- 
ing. 

“Then the companies in convention 
have adopted rules, rates and regula- 
tions, also forms, and in six months 
thereafter the good resolutions are for 


gotten and neglected. Ask your friends 
of the Western Union about this. 
Think of the forms we use now. They 
are quite remarkable for their verbi- 


age. I am inclined to agree with the 
secretary who said that they were 
formerly briefer and to the point and 
more carefully read when written out 
in the policies, but when the art of 
printing was invented, it ruined the 
forms under which the companies had 
been running for fifty years. ‘The sec- 
retaries had their own queer spells. I 
knew of one in St. Louis who not only 
wrote out all his policy forms, but 
used red ink in profusion to under- 
score about two-thirds of the words 
employed. His company’s losses were 
unusually heavy one year and he con- 
cluded that the red ink had brought 
bad luck and would not use it there- 


after. The losses continued, however, 
and he threw away his red ink bottle 
forever. 


“Many a loss has been followed by 
remarks from managers referring to 
some peculiarity in the form, ‘If I had 
known those words were in that policy 
I would have refused the risk.’ Was 
this incident and the present practice 
of not reading printed forms carefully 
an evidence of progress in the right or 
wrong direction? Don’t all speak at 
once. 

Paying Losses Where Not Liable 

“There have been innumerable ex- 
amples of losses being paid for which 
companies were not liable legally or 
morally. In many cases it was practi- 
cally admitted by the attorneys for the 
assured, that the companies were not 
liable, and yet the losses were paid. It 
is possible I may be treading on deli- 
cate ground on this subject, but I 
leave the question in your hands 
whether it is a sign of progress in the 
right direction? 

An Honorable Business 

Gentlemen, you are engaged in a 
business as honorable and creditable 
as any other in the world. You are 
subject to all sorts of attacks from all 
sorts of people, some of whom find their 
way into legislatures and denounce 
you as thieves and robbers. This is 
the way we suffer all manner of injus- 
tice and it can only be met by a rigid 
adherence to the principles of the Gol- 
den Rule: ‘We are willing to be judged 
by the fruits of our labors’ and as rep- 
Tesentatives of respectable corpora- 


tions, we should be proud of our voca- 
tion. ‘Prove all things and hold fast to 
that which is good.’ There is no fear 
that the discerning public will fail to 
appreciate your work. How, then, 
can you make progress in the right di- 
rection when so many roads lead the 
wrong way? I commend to you the 
example of the boy in a New England 
village who on a wintry day, when the 
ground was covered with ice, was late 
in reaching school. The schoolmaster 
upbraided him and asked him to ex- 
plain. The boy said it was so slippery 
that every step he took forward made 
him take two backward. Then the 
teacher asked him ‘How then did you 
ever reach the school?’ He answered 
quickly, ‘By turning around and going 
the other way.’ I hope the practice 
which has led the fire offices and their 
enemies the wrong way will be re- 
versed by a movement of companies 
and legislatures and insurance depart- 
ments throughout the land to illustrate 
to further generations ‘Progress in the 
right direction.’ ” 





NEW YORK BROKERS 





Concerns That Are Among the Lead- 
ers, and Lines Which They 
Control 





The following is another group of 
leading New York brokers, with a para- 
graph or so about the specialties of 
each: 

Friend & Fleish, with whom is incor- 
porated George L. Baer & Co., are an 
old brokerage house. They make a 
specialty of sewing lines and white 
goods. 

J. Romberg & Son control many 
large mercantile lines in this city and 
Chicago. 

L. A. White & Co. are specialists in 
marine risks and liability business. 
They control the Foundation Company, 
the Yellow Taxi Co., and are managers 
of the Employers’ Mutual Liability 
Company. 

Charles L. Bussing is considered one 
of the largest personal producers of lia- 
bility business. 

J. C. Ammermuller & Co. are among 
the most progressive of the younger set 


of brokers. They control many hotel 
lines. 
Ream, Ives & Wrightson, managers 


of Prudential Casualty Company, are 
specialists in the liability business, and 
have also put through a number of re- 
insurance contracts. They have exten- 
sive London connections. 

Bale & Snedeker Co. control most 
of the piano factory business of Great- 
er New York. 

* . * 
Lines Captured By Dodd 

Charles Dodd, of Newark, recently 
secured control of the lines of the 
East Jersey Pipe Co., Paterson, N. J., 
and the New York Disposal Corpora- 
tion, Barren Island. 


. . - 
Get Tidewater Oi! Co. 
Samuels, Cornwall & Stevens last 


week secured control of the insurance 
of the Tidewater Oil Company, a big 
Baltimore concern. 
+. 7 - 
Brooklyn Auto Business 
Cavanagh & Kuhn, of Brooklyn, have 
been placing a good deal of automobile 
business lately with the Boston Insur- 
ance Co., pioneers in this form of in- 


Prudential Oil Co. 

A $5,000,000 line that will be placed 
this coming week is the Prudential Oil 
Co. of 17 Battery Place. This company 
will handle Mexican oil, that will be re- 


fined in Baltimore. For years the Pru- 
dential people have tried to find a suit- 
able plant in or about New York City. 
> . . 
The Rele Fire Extinguisher Co. has 
moved from 95 William street to 1 Lib. 
erty street, New York City. 





Sig. Hutzler and George S. Guy, of 
Richmond, Va., were recently appoint- 
ed agents by the Fidelity & Deposit. 





Harry A. Maybee has resigned as 
special State agent for the National- 
Ben Franklin in Missouri and Kansas. 





The Westchester has taken over all 
of the business outside of Kentucky, of 
the Great Southern Fire, which has 
been absorbed by the Henry Clay Fire. 





For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital . - $1,000,000.00 
Cash Assets . - 4.743,233.00 
Cash Surplus to Policy 
Holders - - - 1,741,305.00 


The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. 





R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec’y 


JAMES W. HOWITE - ° 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


Gen. Agent 
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UNITED STATES BRANCH: 
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N. W. Cor. Sansome & Sacramento Sts. 
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BRITISH AMERICA 


ASSURANCE CO. 
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(FIRE AND INLAND MARINE) 
Head Office, Toronto, Canada 
United States Branch 


January 1, 1915 
ABBOU. 200. ccccevses -+++-- $1,843,585.14 
Surplus in United States....-: 723,432.70 
W. R. BROCK, President 
W. B, MEIKLE, Vice-Pres. & Gen. Mer. 
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W. B. ELLISON’S LOSS TALK 


DISCUSSION OF NON-LIABILITY 





What Courts Have Said Where Build- 
ing or Any Part Has 
Fallen 





The non-liability provisions of the 
standard policy were discussed by 
William B. Ellison, the well-known in- 
surance lawyer, in a talk before the 
Fire Insurance Society of New York 
on Tuesday afternoon. Mr. Ellison di- 
vided his address into four parts, dis- 
eussing in their regular order the fol- 
lowing provisions: First. That the in- 
surer shall not be liable for loss 
caused directly or indirectly by order 
of any civil authority. Second. The 
insurer shall not be liable for loss by 
explosion of any kind unless fire en- 
sues, and in that event, for the damage 
by fire only. Third. If the subject of 
insurance is a building, and it or any 
part thereof fall, except as the result 
of fire, all insurance on such building 
or its contents. shall immediately 
cease, Fourth. The insurer shall not 
be liable for loss occasioned by ordi- 
nance or law regulating the construc- 
tion or repair of the building in ques- 
tion. 

The “Fall” Clause 

In discussing the “Fall” clause Mr. 
Ellison said: 

As all of you are not doubt aware, 
the standard form of policy provides 
that the insurer shall not be liable un- 
der the following condition: 

If a building or any part thereof fall ex 
cept as the result of fire, all insurance by this 
policy on such building or its contents, shall 
imediately cease. 

The language used is clear and ex- 
plicit, and in my opinion the clause 
is entirely valid and effective. 

Its application, however, was ques- 
tioned in the case of Leonard vs. The 
Orient Ins. Co., 30 Ins. L. J. 9890. 

The meaning and effect of the 
“fall” clause was well defined by 
Judge Lacombe, in Western Assurance 
Co. vs. Mohlman, 83 Fed. Rep. 811, 
where at page 819, he said: 
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In Kiese] vs. Sun Insurance Office, 
88 Fed. Rep., 243, the Court, speaking 
through Judge Sanborn (p. 245), says: 

Ne wi ords occur t s more apt, terse, and 

1 th d in the policy 
uestion me OY 
, except as the 

this policy on 


t all immediately 





1 if the fall 
instant the 


Nelson vs. Traders 
In Nelson vs. Traders Fire Insurance 
Co., 86 App. Div., 66, the east wall of 
the building, which was the east wall 


of a hotel, collapsed, causing the 
stores immediately above and some 
portion of the roof, or stories over the 
plaintiff's store to fall into the hotel 
premises. A fire started in the ruins 
and in attempting to extinguish it the 
insured property was damaged. The 
plaintiff's property was in no manner 
injured by the falling walls, and but 
for the fire they would have suffered 
no damage. It was held that the plain- 
tiffs were not entitled to recover upon 
the policy. The Court said: 


That the risk of fire is greatly increased by 





the collapse a p of F oa tildir ig is self 
evident. In fact, in the case at bar, except for 
such collapse, no fire would have resulted and 

» damage Id have been done to the plain- 
tiff's property. But whether the falling of the 
building, or a part of it, did or did not in- 
crease the hazard, it is unimportant to in- 


quire. The defendant had a right to provide 
that its liability should cease immediately 
upon the happening of such event, if its inten 
tion so to do was expressed in clear and un- 
ambiguous terms in the contract of insurance. 


We think such is the clear meaning of the 
language employed. “If a building or any part 
chateal” fall, except as the result of fire, all 
insurance by this policy on such te or 
its contents shall er cease. A part 
of the building in question fell, not as a re- 
sult of fire, and the defendant simply asks 
that it be determined that all insurance by 
this policy (the policy in suit) on the con- 
tents of such building ceased oe gee rw 4 
upon the falling of a substantial part of such 
building. 
Kiesel Case 

The Court then refers to the Kiesel 
case (88 Fed. Rep., 243, supra,), and 
after approving of its doctrine, at 
page 271, concludes: 

In the case at bar, a substantial part of the 
building in which the plaintiff's property was 
located fell, not as the result of fire, and by 
the express terms of the policy it is provided 
that thereupon the insurance upon such prop- 
erty which is a part of the contents of the 
building immediately ceased. We think a rea- 
sonable interpretation of the clause in the 
policy compels us to hold that immediate] 
upon the falling of the east half of the buil 
ing in question, the insurance upon plaintiff's 
property ceased. 

It is true that in the case of West- 
ern ‘Assurance Co. vs. Mohlmann Co. 
3 Fed. R., 811, it was held that the 
burden of proof was upon the defend- 
ant to establish that the building fell 
by a cause other than fire, but the 
explosion clause of the standard policy 
was not in any way involved in that 
case. When, however, a case like the 
one now before the Court came before 
the United States Circuit Court Judge 
Wallace presiding, for decision, Judge 
Wallace distinctly and unequivocally 
ruled that the existence of the explo- 
sion clause changed the rule which 
had been adopted in the Mohlmann 
case, and that, when it, the explosion 
clause, was present for consideration 
and a factor in the situation, the bur. 
den of proof was upon the plaintiff. 

In the case of Mattlage vs. German- 
American Insurance Co., tried before 
Judge Wallace and a jury on April 7, 
1904, Judge Wallace said: 

Ordinarily, I should say that the defendant 
had the burden of proof upon this issue, but 
the case is a somewhat peculiar one in one 
respect. The fall of the building, if it did 
fall, until it was destroyed by fire, was caused 
by ‘an explosion, and if it was caused by an 
explosion, the damage ensuing must fall upon 
the plaintiff, because the defendant is exon- 
erated under its contract. 





TOKIO’S NEW HOME OFFICE 


The Tokio Marine Insurance Com- 
pany of Tokio, Japan, has laid the 
feundation of its new home office build- 
ing in that city. It is estimated that it 
will require three years to complete. 
The Tokio transacts a fire, marine and 
general insurance business in the one 
hundred largest cities and all the 
major countries of the world. Its offi- 
cers, board of directors and office force 
are composed of Japanese only. Apple- 
ton & Cox of New York are the United 
States managers and attorneys of the 
Company. 

At the National Convention of Insur- 
ance Commissioners at Monterey, Cal., 
on September 21, S. W. McCulloch, 
deputy insurance commissioner of 
Pennsylvania, will speak on “Wherein 
Have Insurance Conditions Improved 
in the Last 20 Years inthe Field of 
State Supervision.” 





The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, MASS. 


AGENCIES 
My Grand Central Terminal, New York 
448 John Hancock Building, ‘Boston, Mass. 
1216 Lytton Building, Chicago, Il. 
335 Wabash Building, Pittsbury Pat 
915 Postal Building, San Francisco 
o4 Central —, 7 Seattle, ween: 
tice Fire Alarm Telegraph Co., 


Northern Electric Company. Limited, 
— Canada. 
General Fire Appliances Co., 
ohannesburg, _— Africa 
Colonial Trading Co., Ancon 
"Canal "tena, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 








FORM PHOENIX CLUB 

The men employed by the Phoenix 
of Hartford held an enthusiastic meet- 
ing in the rooms of the Insurance In- 
stitute and organized th. Phoenix Club. 
The following officers were elected: 
President, W. H. C. Whiting; vice- 
president, Robert Stoecklin; secretary, 
James F. Noonan; treasurer, Dwight 
North; historian, Hubert C. Maerck- 
lein. 





GETS INS. CO. STATE OF PA. 

The Insurance Company of the State 
of Pennsylvania has appointed Alden 
& Russell of Boston its representa- 
tives in the Metropolitan district of 
that city. The Alden & Russell agency 
represents the Caledonian American, 
German-American, Pa. New Jersey, 
Hand-in-Hand Underwriters and Ar- 
lington. 





(rire) 
German American 


Insurance Company 
New Pork 
STATEMENT JANUARY 1.1914 
CAPITAL 


$2,0090:000 
10,479.0 
855 
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SALVAGE CORPS MEETING 
The annual meeting of the Under. 
writers’ Protective Association of 
Newark was held on Thursday. John 
J. Berry was scheduled for election to 

the presidency of the Association. 





TALKS ABOUT INSURANCE RATES 

Uniformity in rates for risks of the 
came class were urged by Jesse E. B. 
Cunningham, of Pittsburgh, former 
deputy attorney general, in an address 
before the Harrisburg Chamber of 
Commerce. Mr. Cunningham spoke on 
‘The Business Man and His Fire Insur- 
ance,” and he said in part: 

G. H. SPOONER TO TALK 

At the next meeting of the Insur- 
ance League of Newark, George H. 
Spooner will discuss the Hazards of 
Electricity. He is with the New Jer- 
sey Rating Office. 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1915 


Cee Re owed $1,000,000.00 
SPAR 7,284,654.80 
Net Surplus ....... 2,486,142.59 
Surplus for Policy 

BND ardraioca:s-<:5 3,486,142.59 


HEAD OFFICE: 
Cor. William and Cedar Streets 















HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, Manager, Rochester, N. Y. 








THE YORKSHIRE 


FRANK & DuBOIS, U.S. Managers 


NORTH & SOUTH pErarrs 


Insurance Company, Ltd, 


blished 
The “YORKSHIRE” is the Fi —* Strongest of the Eglin Fire Companies not here- 
tofore represented in the Unite 


0. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8. 


PACIFIC COAST OTH CAROLINA SeCare Kel TMENT gers San Francisco, Cal. 
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ERNEST B. BOYD, Underwriting Manager 
Trustee, 52 Wall Street 
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INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 
STATEMENT JANUARY |, 1914 
REE sccnedtacessdecbe 
UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, 
AGENTS WANTED IN PRINCIPAL CITIES AND TOWNS 


$1,439,399.53 
679,631.12 
869,768.41 
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United States Manager 











Authorized Capital $500,000 


Arirnit National Hire 
Jusuranue Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 
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Casualty and 


Surety News 





AMERICAN SURETY CO. REPORT 


ASSETS 





ADMITTED $9,007,038 





A Decrease of $654,937 in Surplus 
Explained By. Shrinkage of 
Securities 





The American Surety Co.’s examina- 
tion by the New York and Maryland 
Departments has been made public. 
The admitted assets are $9,007,038. 
The capital is 95,000,000. A decrease 
of $654,937 in surplus is explained by 
shrinkage in securities. Regarding as- 
sets the report says: 

Assets 

Real Estate-——-The Company owns 
two parcels of real estate comprising 
the American Surety Building, Borough 
of Manhattan, and property at Ravens- 
wood, Borough of Queens, New York 
City. 

The American Surety Building is a 
twenty-one story steel and granite of- 
fice building erected in 1895 at the 
southeast corner of Broadway and Pine 
street, and having a frontage of eighty- 
four feet eight inches on Broadway and 
eight-five feet six inches on Pine street. 
The Company carries this property on 
its ledger at $3,000,000. ‘An appraisal 
of the property by the New York In- 
surance Department gives it a value of 
$3,200,000, or an increase of $200,000 
over the book value. The average net 
income from the building during the 
past three years has amounted to $73,- 
192 per annum. 

In 1896 the Company acquired a 
ninety-nine year leasehold of the ad- 
joining Schermerhorn Building in or- 
der to protect the light and air for its 
building. Aside from this considera- 
tion the leasehold has no value, as the 
records of the Company show an an- 
nual average loss of over $31,600 for 
the past three years. During the nine 
months of 1914 the gross income from 
tenants of the Schermerhorn Building 
was $66,449.15, which amount has been 
deducted from the taxes, expenses and 
rent, amounting to $97,224.70, and the 
net loss of $30,775.55 for the period is 
entered as a separate item of disburse- 
ment. 

Bonds and Stocks 

Bonds and Stocks.—The_ securities 
owned by the Company on September 
30, 1914, have been verified by actual 
count of those in the Company’s pos- 
session representing a par value of $3,- 
257,188.57 and certificates obtained for 
the deposits with the various insur- 
ance departments, States and govern- 
ments which aggregate a par value of 
$885,000. In the statement for Decem- 
ber 31, 1913, the book value of bonds 
and stocks represented the original 
cost. The Company has since adopted 
the practice of adjusting book value 
to agree with the market value, and 
on September 30, 1914, reported the 
difference between the original cost of 
securities and the market value, based 
on quotations used by the Company, 
under “Decrease by adjustment in book 
value of bonds $319,996.79 and of stocks 
$362,358.63.” Owing to the unusual 
condition of the securities market the 
values for September 30, 1914, in so 
far as possible, are based on quota- 
tions of June 30, 1914, in accordance 
with the ruling of the committee on 
valuations of the National Convention 
of Insurance Commissioners. Included 
in the bonds held are $444,000 Ternes- 
see Central Railroad Company general 
mortgage 5 per cent. gold coupon 
bonds due in 1954. These securities 
do not represent an investment, but 
were acquired as salvage on a loss 
paid on a contractor’s bond. The val- 
vation of these bonds, which have al- 
ways been in default as to interest, has 
been fixed by the committee on valu- 
ations at 10 instead of 25 as used by 
the Company, causing a decrease of 
$66,600. 





The value of the stock of the Am- 
suco Securities Company has been as- 
certained from an audit of the finan- 
cial statement of that company as is 


explained under the article on the 
Amsuco Securities Company. 'The value 
as of September 30, 1914, is found to 
be $63 per share. As the Company re- 
ported this stock at $100 per share the 
decrease in valuation amounts to $185,- 


000 on the 5,000 shares owned. The 
differences in valuation above cited, 
partly offset by a small increase in 


market rates of other securities, result 
in a total excess of book values of 
bonds and stocks over market value 
of $269,573.18. 





WESTERN RE-INSURANCE 





National Life, U. S. A., Takes Over 
American Casualty Company of 
Tacoma, Wash. 





The National Life, U. S. A., has re- 
insured the monthly payment and com- 
mercial accident and health business 
of the American Casualty Co., of Ta- 
coma, Wash. James G. Blake, general 
manager of the Company, has been re- 
tained by the National Life as West- 
ern manager. The American Casualty 
will continue to write railroad install- 
ment business only, having a number 
of valuable franchises. The re-insur- 
ance agreement went into effect as of 
May 1, the National Life, U. S. A., re- 
insuring the outstanding risks only. 
The American Casualty will pay their 
outstanding claims. 

J. M. Boggs, manager of the Com- 
mercial Department of the National 
Life, is at the present time in the West 
looking after the details of the re-in- 
surance. The premium income re-in- 
sured amounts to about $65,000. The 
National Life so far has done but little 
business on the Pacific Coast, and as 
the business of the American Casualty 
is located entirely on the Pacific Coast, 
it will give the Nations] Life an estab- 


lished agency and a foothold on the 
Pacific Coast that would require con- 
siderable time and expense to other- 


wise acquire. 


ACCIDENT AGENT DIES 
Archibald C, Parker. who started the 
weekly department of the New York 
office of the National Casualty, and a 
big producer in that department, died 
last Sunday morning from pneumonia. 
He had been sick only twelve days. 


INCREASES CAPITAL. 

The New Amsterdam Casualty Com- 
pany, following a recent vote of its 
stockholders, will increase its capital 
$50,000, making the new capital $650,- 
000. 
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Fidelity and Deposit Company 
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BILLION IN WAR ORDERS 





Statement Made By William B. Joyce 
of National Surety Company 
to Sun 

William B. Joyce, president of the 
National Surety Company, in a talk to 
the New York Sun, estimates that the 
war supplies purchased in this country 
will aggregate one billion dollars. 

“The estimated amount of war con- 
tracts for which bonds were applied 
for to our Company during the last 
four months,” he _ said, “aggregates 
considerably in excess of $200,000,000— 
nearer $300,000,000—taking into consid- 
eration those that were declined as 
well as those that were accepted. 

“If other leading companies received 
applications in the same proportion, it 
would indicate that the approximate 
amount of material to be purchased in 
this country for foreign nations would 
reach the stupendous sum of one bDil- 
lion dollars. If this is true, it does not 
take any great stretch of imagination 
to figure what a wonderful impetus it 
will give to the industries of this coun- 
try. It means that hundreds of idle 
plants will be made active and thous- 
ands of mechanics will be employed.” 


METROPOLITAN AUTO AGENCY 





Jackson & Potter Get Insurance Com- 
pany of North America—Other 
Companies 





Jackson & Potter, of 1 Liberty 
street, New York, have been appointed 
Metropolitan agents for automobile 
lines of the Insurance Company of 





SURETY ann 








A Progressive 


Company 


CASUALTY 











North America by Platt & Farnum, 
general agents of the Company. 

Jackson & Potter are also general 
agents of the Preferred Accident for 
all lines and, with the addition of the 
Insurance Company of North America, 
they can now give complete automo- 
bile coverage. 

This agency was organized on Feb- 
ruary 1 and has already gained promi- 
nence because of the facilities offered. 
It is composed of Stuart W. Jackson, 
who was connected with the Preferred 
in the office of Sewall & Alden, and 
Loris R. Potter, son of Wilfred C. Pot- 
ter, secretary of the Preferred, who 
has been identified with the Preferred 
for the past six years. J. Kenneth 
Hoag, son of the late Walter Hoag, 
has charge of the liability department 
of the agency. He has had a wide 
experience jn liability underwriting 
through his previous connection with 
the General Accident, London Guaran- 
tee and the State Fund. 





HEARN-JENKINS MONTH 





Casualty Company’s Agents to Make 
Special Effort in Honor of 
Officers 
Vice-President and General Manager 
Edward L. Hearn and Secretary-Treas- 
urer John S. Jenkins of the Casualty 
Company of America, are enroute to 
Portland, Ore., and while on their trip 
will visit many agents of the Company. 
A campaign has been instituted in 
the home office of the Company to 
make May the biggest month as to new 
business written in the history of the 
Company as a compliment to the two 
officers. J. J. Sheridan is directing 
the campaign and has sent out letters 
to al] the representatives of the Com- 
pany, the first day's returns of which 
totaled 265 applications in the indus- 
trial accident and health department 

alone. 





DATES CONFLICT 

For three years the World's Insur- 
ance Congress have been planning their 
convention in San Francisco on Octo- 
ber 6. The National Association of 
Insurance Agents recently selected that 
date for their convention in Indianap- 
olis. Neutrals are now trying to have 
the latter organization postpone their 
convention so that agents may attend 
both sessions. 

Rolla Fay, casualty manager of the 
Southwestern Surety Company at San 
Francisco, will this week take up the 
added duties of the surety department. 
John Stevens, manager of this branch, 
resigned. 
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COMPENSATION DECISIONS 
IN THE STATE OF NEW YORK 








Two important decisions have been 
made last week by the New York State 
Workmens’ Compensation Commission. 

The first one was the case of James 
F. Whalen, a longshoreman, versus the 
Pennsylvania Railroad. Whalen, em- 
ployed by the railroad company in 
South Brooklyn where he was assisting 
in the unloading of a barge that be- 
longed to the railroad company, had his 
hand hurt by a falling pipe which dis- 
abled him for seven weeks. The claim 
was for five weeks’ disability, amount- 
ing to $50.75. 

The employer contended that the 
barge upon which Whalen was working 
was a part of the railroad system and 
that the Federal Employers’ Liability 
Act of 1908 established a rule of lia- 
bility for the injuries received by him, 
inasmuch as he was employed in inter- 
state commerce 

Held: That he was in the employ 
of a common carrier by railroad, en- 
gaged in interstate commerce, and that 
the claim for compensation is barred 
under the provisions of section 114 of 
the Workmens’ Compensation Law. 

The other case was that of Mrs. 
Belle Newman versus George H. New- 
man; Employers’ Liability Assurance 
Corporation, insurance carrier. 

The Commission ruled: 


Conclusions of Fact 

1. The employer, George Newman, 
upon and for some time prior to No- 
vember 24, 1914, the date of the acci- 
dent, was engaged in conducting a re- 
tail meat market in Oneida, N. Y., in 
connection with which he also main- 
tained an abattoir, or slaughter house, 
which was used for the preparation of 
meat for the retail trade. 

2. Frank Newman, the deceased. re- 
sided at Oneida, N. Y., and upon and 
for some time prior to the date of the 
accident, was in the employ of George 
Newman. His principal duty was to 
drive the delivery wagon acting both 
as a driver and deliveryman. At times 
he assisted in the preparation of 
meat at the abattoir. He also assist- 
ed in cutting and preparing meat for 
the retail trade. He occasionally de- 
livered meat to places near the market 
on foot. The wagon and horse was not 
used for delivering meat after 7 p. m. 

3. On the night of the accident the 
deceased stopped delivering with the 
horse and wagon about 7 o’clock p. m. 
ana assisted in the meat market, cut- 
ting and preparing meats until about 
10 o’clock p. m., at which time by di- 
rection of the employer, he left the 
market to arrange with one Dungey for 
the preparation and care of a dressed 
hog, which had been purchased by 
his employer and which was to be 
called for the following day. Upon this 


occasion he took with him a package 
of meat to deliver on foot at a nearby 
flat. As ne was proceeding from the 
market on his way to the flat where 
the meat was to be delivered, he fell on 
a pail of broken glass, severing a vari- 
cose vein, causing a hemorrhage which 
resulted in his death on November 26, 
1914. 


4. The injuries received by Frank 
Newman were accidental injuries aris- 
ing out of and in the course of his em- 
ployment and his death was due to 
such injuries, and were not caused 
solely by the intoxication of the injured 
employe while on duty, and were not 
occasioned by the wilful intention of 
the injured employe to bring about 
the injury or death of himself or 
another. 

5. The average weekly earnings of 
deceased was eleven and 54-100 
($11.54). 

6. The deceased left him surviving, 
his wife, Belle Newman, aged 31 years; 
Robert Frank Newman, son, aged 10 
years; Gordon Leon Newman, son, 
aged 8 years; Donald Wyman Newman, 
son, aged 7 years; Dorothy Belle New- 
man, daughter, aged 5 years; Hollis 
Edward Newman, son, aged 3 years, 
and Madeline June Newman, daughter, 
aged 1 year. 

7. The employer had secured the pay- 
ment of compensation to his employes 
by insuring with the Employers’ Liabil- 
ity Assurance Corporation. 


Ruling of Law 


This claim comes within the provi- 
sion of Chapter 67 of the Consolidated 
Laws, being Chapter 816 of the laws of 
1913, as re-enacted and amended by 
Chapter 41 of the Laws of 1914, and 
amended by Chapter 316 of the Laws 
of 1914, known as the Workmens’ Com- 
pensation Law. 


Award of compensation is hereby 
made to Mrs. Belle Newman at the rate 
of $3.46 per week during widowhood, 
with two years’ compensation jin one 
lump sum upon re-marriage, and to 
Mrs. Belle Newman on behalf of said 
children: Robert Frank Newman, Gor- 
don Leon Newman, Donald Wyman 
Newman, Dorothy Belle Newman, Hol- 
lis Edward Newman, Madeline June 
Newman, at the rate of 70% cents per 
week for each child, making the total 
award at the present time 66 2-3 per 
cent. of the average weekly wages of 
the deceased being $7.69 per week. The 
said award on behalf of said children 
is to continue until Donald Wyman 
Newman arrives at the age of eighteen 
years, at which time said award will 
be adjusted and compensation contin- 
ued on behalf of the three remaining 
children so that each remaining child 
shall receive 10 per cent. of the aver- 
age weekly wages of the deceased until 
each child respectively shall arrive at 
the age of eighteen years. Award of 
compensation is also made to Fred- 
erick B. French for funeral expenses in 
the sum of $100. Dated: March 31, 
1915. 
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DETAILED LIST OF CLAIM PAYMENTS 


Travelers of Hartford Make Eighty-Four Accident Claim Payments 
in One Day 


Eighty-four claim payments to men 
in every walk of life for accidents of 
every description was the work o1 one 
day recently for the Travelers of Hart- 
ford. Some of the accidents were very 
unusual. One man, a peacemaker, was 
laid low with a right on the jaw; an- 
other, a railroader, touched poison ivy; 
another man was bitten by a rat. 


File No. 
510605 Actor 
565898 Freight Brakeman 

572101 Stationary Fireman 

574542 Sales Manager 

§74731 Prop. Brewery 

§74732 Dental Surgeon 

574735 Salesman 

Car Repairer 

574738 Boiler Maker 

574739 Carpenter . 

574741 Passenger Train Conductor 
Painter 


Occupation 


4743 Fireman 
Snes Hostler’s Assistant 
574747 ~~ Porter 
574748 Watchman 
574749 Steward 
574750 Photographer ‘ 
574751 Locomotive Engineer 
573195 Locomotive Engineer 
574793 Minister 


574794 Superintendent Freight Steamers 
574795 District Manager 


574737 Locomotive Fireman 

574796 Purchasing Agent ‘ 
574797 Working in condensed milk factory 
574798 Attorney and Judge of Probate 
574799 Teacher and chemist | 

574800 Signal foreman on railroad 
574801 Dry Goods Merchant 

574740 Car Repairer 

574802 Cracker Manufacturer 

574803 Salesman 

574804 Reporter 

574805 General Manager Office 

574806 City Salesman 

574807 Marketman 


574808 First Lt. Field Artillery, U. S. A. 
574740 Switchman 

5374773 Machine Agent 

574774 Chief Engineer 


574775 Pressman 
574776 Worker in glass factory 
574777 Music Teacher 


574778 Butcher 


574779 Cloak and Suit Buyer 
574780 Grain Commission Dealer 
574871 General Supt. Contractors 
574782. Train baggage man 


574783 Freight brakeman 
574784 Physician and Surgeon 
574785 Druggist 

57478 Air brake inspector 
574787 Master Mechanic 
574788 Merchant Tailor 

5747 Druggist and Mayor of city 
574790 Commercial Traveler 
574791 Oiler on boat 

574792 Electrician 

574752 Salesman 

574753 Secy. Meat Packers 
574754 Flour Miller 

574755 Attorney 

57475) Editor 


574757 Office Manager 

574758 Prop. Gent’s Furnishings 
574759 Supt. Department 

574760 Prop. of Theatre 


574761 Postmaster 
374762. Secy. and Treas. of Machine Co. 


574763 Ice Cream Salesman 
574764 Attorney 

574765 Newsman 

574766 Sporting Goods Dealer 
574767 City Fireman 


574768 Machinist 

574769 Secy. Cooperage Co. 
574770 Lumber Dealer 

574771 Salesman 

574772 Commercial Traveler 
574809 Physician 

574810 Real Estate Dealer 

57481  Coritracting Freight Agent 





Some of the claimants were hurt 
while at their work, others while play- 
ing and still others while walking. One 
man, a mayor of a western town, cut 
his leg with an axe while chopping 
some wood. Judges, conductors, mer- 
chants, actors, salesmen, reporters, 
teachers, firemen and soldiers are in the 
following list: 


Cause 

Fell and fractured hip. 

Fell between cars, foot crushed. 

Fell over coping, fractured thigh. 

Stepped into open drain. 

Fell, spraining ankle. 

Polishing plate—metal flew in eye. 

a eng | auto—fell against radiator. 

Using sledge—handle broke wrist hit car wheel 

Struck in eye with piece of 

Piece of timber fell on him. 

Stepped in hole injuring toe. 

(hopping wood—axe slipped. 

Going down step which broke under him, 

- yy elbow. 

Fell from tank. 

Fell down steps in dark hallway—cut head 
Cinder in eye. 

Slipped trom step injured back. 

Ran rusty screwdriver into finger. ? 

Slipped and fell against engine, broke two ribs. 
Working on brake—caught fingers. 

Fell injuring leg. 

At table—reached for bread—struck hand on 
knife. 

Slipped on rug. 

Loading car wheels—stick flew up striking 
him in face. 

Playing handball. 

Slipped on ice. 

Slipped while bowling. 

Jumped from motor car to avoid collision. 
Stumbled and fell into poison ivy. 

Sat on knife. 

Trimming meat, knife slipped cutting hand. 
Fell on sidewalk. 

Slipped on wet pavement. 

Playing ball—turned ankle. 

Playing golf—slipped on ice. 

Slipped on ice. 

Slipped on ice. 

Kicked by horse. 

Ratchet wheel of brake became loose. 
on wrist by stick. 

Struck elbow against board. 

Slipped on ice and fell, spraining ankle. 
Dropped bench on toe. 

“Glass dip” struck hand. 

Auto upset, injured shoulder. 

Ran beef bone in hand. 

Slipped in bath tub falling across faucets 
injuring side. 

Stepped on hoe—handle flew up knocking out 
teeth. 

Acting as peacemaker, struck on jaw. 

Trunk fell on foot 

In railroad wreck, 

Slipped while alighting from car, 
shoulder. 

Flit-iron fell on foot. 

Caught bewteen cars. 

Fell against pipe injuring side. 
Fell down steps. 

Splitting wood, wedge struck leg. 
Riding bicycle—struck by auto. 

Slipped on wet timber, straining leg. 

Auto backfired, spraining wrist. 

Rat crawled up pants leg, bit leg. 

Caught thumb in door. 

Caught hand in wheat conveyor. 

Glass broke, cut hand. 

Fell spraining knee and foot. 

Fell down stairs. 

Playing basketball, collided with another 
player. 

Stuck pin under nail of finger. 

Stuck pin in finger. 

Top of furnace fell on foot. 

Struck by flywheel of engine while walking 
through shop. 

Struck by swinging door. 

Lighting cigarette—taxi lurched—box of 
matches ignited, burned hand badly. 

Fell on ice fracturing arm. 

Slipped on ice spraining back. 

Playing hockey—collided with another player 
Fell while wrestling. 

Chisel slipped. 

Cleaning snow from walk, slipped spraining 
wrist. 

Fell spraining ankle. 

Slipped on sidewalk, strained cord of leg. 

Patient stepped on ice. 

Fell down steps. 

Fell on hot stove, 


Struck 


spraining 
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The written applica- 
The tion for an insurance 
Agent’s policy, signed by ap- 


Responsibility plicant, furnishes the 

information upon which 
the Company decides whether it will 
accept or refuse the risk, the particular 
kind of policy which it will issue to 
the applicant, and the amount of in- 
demnity which it will pay for the pre- 
mium fixed, says General Counsel 
Henry C. Walters, of the National Cas- 
ualty. The importance of truthful and 
complete answers to the questions con- 
tained in the application cannot be 
over-estimated. It is important to the 
applicant because the validity of his 
policy may turn upon the truth or 
falsity of the answers ito the questions. 
It is of the utmost importance to the 
Company because it is the only source 
of information it has concerning the 
nature of the risk which it is asked 
to assume. 

Every question on the application 
blank is pertinent and the applicant 
should be asked to furnish detailed in- 
formation for insertion in each and all 
of the blank spaces. After the blank 
is completed, and ready for the appli- 
eant’s signature, he should be required 
to read it over carefully—this in fair- 
ness to the applicant, the agent and the 
Company. The matters disclosed by the 
applicant should be recited in such a 
way as to present the true conditions; 
obscure wording, for the purpose of 
presenting a good record or history, 
should not be indulged in. ‘This is oc- 
casionally done, and it works an im- 
position on the Company, hardship on 
the applicant, and provides its own 
punishment for the agent. An object- 
ing company and @ dissatisfied insured, 
don’t add to the ‘standing or earning 
power of the agent. Litigation of cases 
does not help locally, and there will be 
litigation if care and fairness are not 
exercised. The responsibility rests al- 
most wholly upon the agent; he is the 
go-between, and to him both parties to 


the contract look. The applicant ex- 
pects straight-forwardness and _ skill, 
and the company demands it. 

Insuring is an exact science, and 


those who engage in the work fairly, 
have standing in the community in 
which they live; those who do other- 
wise are rightly looked upon with sus- 
picion, and they lower the business in 
the eyes of the public. They are the 
cause of a feeling which exists in the 


minds of many, against insurance, and 
against insurance agents. This attitude 
of the public is evidenced by the find- 
ings of judges, and the verdicts of 
juries, Most of the men in the field are 


doing their part well, but some are not. 
The best results cannot be obtained 
by this department so long as the pub- 
lic is antagonized by improper conduet, 
and the antagonism will exist so long 


a: the improper conduct does. Let 
those, therefore, who have been un- 
mindful of their responsibility and 
their duty, turn over a new leaf and 


have regard oor a 


* 
7a subietnes. addressed 


Act by the management of 
Like the American Casualty 
a Winner of Reading, to its field 
force is equally applica- 


ble to all ambitious agents, and is de- 
serving of attentive perusal: 
Everybody admires the strong, re- 
sourceful and successful man. You go 
into a strange town and call on busi- 
ness men you have never seen before. 
How do they judge you? By your 
looks. If you carry the appearance of 
one that has suffered defeat, they want 
nothing to do with you. The hand of 
every man is against “the under dog!” 
If you are on the toboggan you will 
find a thousand strong men to help 
you slide the faster, and not one to try 
to stop your descent. Successful men 


like to do business with those meeting 
They 


with success. reasonably figure 


Special Talks With Local Agents 





it out that if you are a failure business 
relations with you should only tend to 
lessen their future progress. 

Never by thought, word or deed ad- 
mit defeat. No matter how unsuccess- 
ful you have been, stoutly lift up your 
head and look every man in the face. 
Act as if you were the bearer of good 
tidings. Show it in your attitude. Step 
bravely to the front, no matter what 
betides, with success written all over 
you, and the world will make way for 
you. Be self-confident. Never allow 
yourself to be a traitor to your own 
cause by a doubt as to your ability to 
succeed. If you have doubts as to 
yourself, how can you expect others to 
believe in you? 

There never was and never will be 
a time when persistent, original force 
will not win out. The namby-pamby, 
nerveless man has but little show. In 
this day and age a man must either 
push or be pushed. No one respects 
that man who slinks about in an apo- 
logetic way with a hang-dog look on 
his countenance. 

On the road to success, you must 
look successful. Be positive about at 
least one thing as you go through life, 
and let that thing be your success. It 
is the man positive of his ability and 
filled with energy and push that forges 
to the front. 





CLAIMS ON OLD POLICIES 





Argument Against Rate Cutting on 
Liability Insurance Made By 
Maryland Casualty Company 





The most recent schedule of experi- 
ence under liability policies, a schedule 
which summarizes the records of all 
the companies, is in itself the only ar- 
gument needed against the rascality of 
cutting rates, says the Maryland Casu- 
alty Company. The rate cutter is a 
gambler who refuses to face that fu- 
ture when damage suits arising from 
the claims of the past must be met, a 
refusal having no effect whatever upon 
the sure development and persistence 
of those suits, as the schedule of lia- 
bility experience emphatically proves; 
and it also proves that an uncommon- 
ly long head is required to estimate in 
advance what the prolongation of lia- 
bility claims wil] ultimately cost the 
insurer. 

One insurance company, for instance, 
has thirteen suits still pending that 
came from claims made under liability 
policies issued more than ten years 
ago. Two companies have five suits 
each that lead back over a decade, 
another company has four such suits, 
the Maryland and one other company 
each have three, and so on, 

Coming closer than ten vears, an 
amazing number of pending sults will 
be found arising cut of policies issued 
in the period from five to ten years 
ago. It is of course an exceedingly 
costly matter to carry just one suit 
through year after year of appeals, yet 
here are some of the totals on live 
suits of which the youngest trace back 
at least five years: one hundred and 
nineteen suits pending under liability 
policies issued by a company of Hart- 
ford five years or more ago, eighty- 
nine pending under the policies of 
another Hartford company, sixty-four 
pending under the policies of a New 
York company, fifty-etght pending un- 
der the policies of a Chicago company, 
fifty-one pending under the policies of 
a Boston company, forty-eight pending 
under the policies of another New York 
company, forty-seven pending against 
policyholders of the Maryland, etcetera 

all, remember, arising out of claims 
made upon policies which were issued 
at least five years ago. 





The Interstate Casualty & Guaranty 
Company, of New Mexico, has applied 
for a license to do business in Cali- 
fornia. 








Georgia Casualty Company 
MACON, GEORGIA 
W. E. SMALL - - - President 


A Strong Casualty Company Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 








GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 


Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insuranee Co.) 
Home Office, 47 CEDAR STREET 
Qhartered 1874 


ERY Atcmer POLICIES 
OF THE MOST APPROVED FORMS 


EUGENE H. WINSLOW, President 
R. R. CORNELL, Vice-Pree, 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’! Sec. 


Reliable and Energetic Agents Wanted 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 


CHICAGO Resident Manager 
—— 55 JOHN STREET 
F. W. LAWSON New York 
General Manager —— 
Liability, Accident, serra torah 
Burglary, Boiler and ahaa 





Resident Managers 
New England 


Established 1869. 


London Guarantee & Accident Co., Ltd. 


Credit Insurance 


OF LONDON, ENGLAND 








BUSINESS=BUILDERS 
DEVELOPING 
iy vi Fidelity and Surety Bonds, Liability Workmen’s 
. ‘x Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE: 


Massachusetts Bondinga«Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $2,000,000 Write For Territory 
























The Oldest Company The Newest Policy 
THE NATIONAL OF DETROIT 


Our new ‘‘Equity’’ Policy 
covers every day for illness 
: or accident 


$1.00 Per Month—All 











Classes 


Premium 














THE EASTERN UNDERWRITER 


May 7, 1915 








GOOD SERVICE 


is the foundation upon which _. erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 
fully furnished. 


For Agencies Address 
The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pree. and Gen’! Mgr. 


Pan-American Life Insurance Company 
New Orleans, Louisiana 
C. H. ELLIS, President 


Total Insurance in force 


Total Resources 





We have a few attractive openings for high class life insurance men throughout 
our territory. 


If interested, write for full particulars, also ask for a description of our New 
Double Indemnity and Accident Benefit Policy. It’s a Winner. 


E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Bank Building 
New Orleans, Louisiana 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 


Warm Personal Interest 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher sueeess in that atmosphere. 


Write to 


The Fidelity Mutual Life 


Insurance Company 
WALTER LeMAR TALBOT, President PHILADELPHIA, PA. 

















NEW ENGLAND CASUALTY COMPANY 


HOME OFFICE BOSTON, MASS. 








Capital $1,000,000.00 Incorporated under Massa- 

peste ae chusetts Laws in 1go1 
Liability and Automo- 
bile Property Damage, 
Workmen's Compensa- 
tion 


Fidelity and Surety 
Bonds, Burglary and 
Theft, Accident and 


Health Insurance 








CORWIN McDOWELL, President 
A Strong Reliable and Conservative Company 


New York Branch Office 80 Maiden Lane 


Prudential asualty Sx. 


INDIANAPOLIS 


LINES WRITTEN 


Commercial Accident and Health, Burglary and Plate Glass; Automobile 
—Liability—Property Damage—Collision; Employers’ Liability—Public 
—Teams—Elevator; Workmen's Compensation—General Liability 
—lIndustrial Accident and Health. 


Assets Over a Million 
Satisfactory Service to Policyholders and Agents 

















CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


HYMAN D. DAVIS, President 
0. T. BROWN, Secretary 


CARROLL L. DeWITT, 
Vice-Pres. & Man. Underwriter 


A strong, modern Company that believes in the American 
Agency System and upholds it 


APPLICATIONS FOR AGENCIES DESIRED 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN. 


Statement January 1, 1915, to New York Insurance Department 


LIABILITIES 
Capital Stock All Cash $ 2,000,000.00 
Funds Reserved to Meet All Liabilities, Re-Insurance Reserve, 
Legal Standard 
Unsettled Losses and Other Claims 
Net Surplus Over Capital and Liabilities 


Total Assets, January 1, 1915 $16,049,425.44 


. Smith, President S. T. Maxwell, Asst. Secy. F. B. Seymour, Treasurer 
. Tryon, Secretar C. S. Langdon, Asst. Secy. W. J. Fredrick, Asst. Treas. 
. Layton, Asst. Secy. E. E. Pike, Asst. Secy. Cc. B. Roulet, Gen. Agt. 


Surplus to Policy Holders $5,501,249.48 











ae 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


U. S. Gash Assets, Dec. 31, 1914 $14,783,618.69 
Surplus, - + += + 4,822,155.49 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904  1,051,543.00 


Liverpool 
amo FOndon 
ano Globe 
Insurance Co, 


CIMICED 





Over $142,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 
G. W. HOYT, DEPUTY MANAGER 


J. B. KREMER, AssT. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 


~NEW YORK OFFICE 
80 William Street 




















